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ELAINE BERLIN WHITE
Top 1% of Coldwell Banker Agents Worldwide
Broker Associate, Attorney at Law
ewhite@cbnorcal.com  |  www.elainewhite.com
650.465.4663
CalDRE #01182467

Broker Associate, Attorney at Law
www.elainewhite.com

COMING SOONCCCOCOMIMIMIMINNGNGNGNGG SSSSSOOOOO

AFTER

BE
FO

RE

Elaine’s expertise 
and dedication 
help her clients 



www.AlmanacNews.com • The Almanac • April 15, 2022 • Page 3

Top 5 Remodels for Spring

Sean Foley

• Minor Bathroom Remodel

• Landscaping

• Minor Kitchen Remodel

• Restaging Your Home

• Cosmetic Updates

Compass is the brand name used for services provided by one or more of the Compass group 
of subsidiary companies. Compass is a real estate broker licensed by the State of California and 
abides by Equal Housing Opportunity laws. License Number 01079009. All material presented 
herein is intended for informational purposes only and is compiled from sources deemed reliable 

notice. No statement is made as to accuracy of any description. All measurements and square 
footage are approximate.

REALTOR®

650.207.6005
sean.foley@compass.com
DRE 00870112

Pending Sale:

140 Balsamina Way | Ladera

Representing the buyer

Your advocate in every 
real estate transaction.
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Premier California Ranch & Recreational Properties

More Information:   www.chickeringco.com / (530) 265-5774

Terry Hundemer, Broker  CalBRE#01100594 
The Chickering Company, Inc. • ranches@chickeringco.com

RARE SIERRA FOOTHILLS RANCH • LAKES, VINEYARD, PRIVACY
One-of-kind 2,035-acre ranch near Yosemite National Park with world-class
quail hunting, fishing, and recreation in your backyard with lakes, ponds, and
a 20+ acre organic vineyard. Its considerable recreational and scenic amenities
include a well-appointed set of improvements. Easy access, only 30 minutes
from a commercial airport. $12 Million.

MOUNT SHASTA AREA • MAGNIFICENT HOME • TROUT STREAM
Mount Shasta towers above this 4,000± acre property with over three miles of
trout stream, 74 miles of riding trails/roads, meadows, valuable timber 
resources, and forest service borders. Extensive improvements (almost 50,000
square feet) maximize comfort and enjoyment of this recreational haven for
hiking, fishing, and riding. $25 Million.
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BUILDING RELATIONSHIPS
DELIVERING DREAMS

Judy Citron
650.400.8424 | judy@judycitron.com

DRE 01825569

Talia Citron Knapp
650.400.8424 | talia@taliacitron.com

DRE 01987761

#5
Agent California

#1
Agent ENTIRE Bay Area

$1B+ SOLD

#1
Market Share in Menlo Park

judycitron.com
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M ost properties attract buyers for 
the features they have rather than 
the ones they don’t — that’s not 

the case for the 1,940-square-foot, single-
story Mathews House in Atherton that 
the went on the market for $8 million this 
spring. Each of the walls in this 1952-era 
home, except one, lacks 90-degree angles. 

Designed by Frank Lloyd Wright, the 
home is considered a pristine example of 
the noted architect’s “Usonian” style — a 
type of modern, 20th-century residential 
architecture uniquely simple, small, func-
tional — and American, said Monique 
Lombardelli, CEO of Menlo Park-based 
Modern Homes Realty, who is overseeing 
sale of the property at 83 Wisteria Way.

This style of home was exceptionally 
well-designed but intended to be more ac-
cessible and affordable for middle-class 
Americans at the time, she explained. 

One of the main tenets of Wright’s rules 
for residential design was to make a house 
eminently livable “for Homo Sapiens,” 

Lombardelli said with a chuckle. He large-
ly avoided creating rooms with 90-degree 
angles and instead favored 60-degree and 
120-degree angles, which he considered 
more people-friendly. 

Built for original owner Arthur Mathews, 
the home is one of only six residences in 
the greater Bay Area designed by Wright 
— with the others in Hillsborough, Orinda, 
San Anselmo, Carmel and Stanford. The 
Mathews House, along with Stanford’s 
Hanna House, is listed on the National Reg-
ister of Historic Places. 

Lombardelli describes the 70-year-old 
Mathews house as a midcentury modern 
gem of understated rustic elegance com-
prised of red brick, redwood, glass and 
concrete hidden away on nearly an acre of 
land in the quiet, sylvan, tree-lined Ather-
ton neighborhood of Lindenwood.

Like most of Wright’s homes — and 
other examples of midcentury modern 
homes such as the 3,000 Eichlers in Palo 
Alto, and 8,000 more throughout the Bay 

Area — Lombardelli said the Mathews 
House features an indoor-outdoor feel cen-
tered around courtyards and gardens, and 
an open floor plan where the living room, 
kitchen and dining area are in a common 
space. The Mathews House also has such 
rustic, modernistic touches as a floor-to-
ceiling red brick fireplace, built-in furni-
ture and indirect lighting.

To date, the Mathews House has had only 
two owners in nearly three-quarters of a 
century. 

The home came up for sale after the Jan-
uary death of its second owner, Betty Porter 
Sox, at the age of 98. Sox, a 1946 Stanford 
physics graduate, was hired by Bill Hewlett, 
co-founder of Hewlett-Packard, in 1956. 
During her 47-year HP tenure, Sox invented 
the technology company’s payroll system 
that was used for 35 years and managed its 
employee retirement program.

“This is a home that appeals to a very 
particular, specialized type of home buy-
er,” Lombardelli said, adding the property 

Frank Lloyd Wright: ‘The father of modern architecture’
Considered the father of modern architecture, Frank Lloyd 

Wright played a key role in the design of the modern 20th-
century home as the pioneer of the early 1900s Prairie style, 
known for its functional, flowing and open floor plans, sleek 
lines and emphasis on nature. Wright’s groundbreaking Prai-
rie homes represent the first distinctly American architec-
tural style and — along with his signature Usonian homes 
designed for middle-class families — greatly influenced the 
development of the midcentury modern style that emerged in 
the post-war era.  

During his 70-year career that spanned from the late 1880s 
to his death in 1959, Wright left his mark throughout the Unit-
ed States, designing more than 1,000 structures, including 
eight that are designated as World Heritage sites. Among his 

notable works are New York’s spiraled Guggenheim Museum 
and Pennsylvania’s Fallingwater house that’s built partly over 
a waterfall. (The home is considered the best all-time work of 
American architecture.) In the Bay Area, Stanford’s Hanna 
House, which was designed with no 90-degree angles, is a 
National  Historic Landmark.

A native of Wisconsin, Wright left college at age 19 before 
earning his degree. The University of Wisconsin-Madison 
eventually granted him an honorary doctorate of fine arts in 
1955. More than 35 years later, the American Institute of Ar-
chitects recognized him as the “greatest American architect 
of all time.” 

Sources: Frank Lloyd Wright Foundation, Frank Lloyd 
Wright Trust

A rare opportunity 
for theWright home

Home designed by 

20th-century modern 

master goes on the 

market in Atherton

By David Goll

David Eichler/Courtesy Modern Homes Realty

The Mathews House in Atherton, which represents a rare Midpeninsula example of a Frank Lloyd Wright home, was listed on the market this spring.
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is being marketed to “modernist clients,” 
or lovers of modern residential design, 
through such publications as Dwell and 
Western Arts and Architecture magazines.

The eventual new owner of the Mathews 
House also will have to follow strict guide-
lines governing the maintenance and 
preservation of properties of historical 
significance.

But they will have plenty of help and ad-
vice from fellow Frank Lloyd Wright schol-
ars and aficionados. The Chicago-based 
Frank Lloyd Wright Building Conservancy 
provides advocacy, education and technical 
support for the owners and guardians of the 
hundreds of structures Wright designed and 
had built across the United States during 
his 70-year career.

“It may not be well known to the general 
public, but the Mathews House is certainly 
known among aficionados of Frank Lloyd 
Wright-designed homes,” said Chuck Hen-
derson, who serves as president of the Con-
servancy’s board of directors.

Henderson said his organization became 
active at the Mathews House in 2016 when 
the owner sought out the organization’s ad-
vice for restoring the house’s roof.

“She wanted to do it the right way,” he 
said of her consulting with his organization. 
“It is very true the Mathews House is not as 
famous as a Frank Lloyd Wright-designed 
structure as the Hanna House. It is kind 
of hidden, set back from the road and not 
as easy to find. It has never been open for 
tours to the public.” 

Email Freelance Writer David Goll at 
david.w.goll@gmail.com.

The ‘Usonian’:  Affordable housing for the middle class
Architect Frank Lloyd Wright created what he called the “Usonian” home style 

— based on the word Usonia, a shorthand that Wright favored for “United States 
of America” — to provide affordable housing to the American middle class during 
the 1930s-’40s. These small, one-story houses were built on concrete slabs with no 
basements or attics. The interiors featured open-concept floor plans with kitchens 
incorporated into the living areas, and the garage was replaced by the carport (a 
term coined by Wright). The Usonian style played a key role in the evolution of 
the midcentury modern design made popular in post World War II by Palo Alto 
developer Joseph Eichler, whose Eichler homes became the nation’s most successful 
examples of modernist architecture for the mass market. Key features of Wright’s 
Usonian style include:

•  Open floor plan 
•  Built-in furniture
•  Floor-to-ceiling windows
•  Native building materials

•  Flat roofs, cantilevered overhangs
•  120-degree angles
•  Centrally located courtyard
•  Radiant-floor heating 

Source: LivingPlaces.com

2022  |  SPRING REAL ESTATE

About the cover:  
This Atherton home, built by Frank Lloyd Wright 
and listed on the National Register of Historic 
Places, is up for sale for only the second time 
in 70 years. Photo by David Eichler. Cover 
design by Kristin Brown.

Courtesy Sunny Scott

Above: Frank Lloyd Wright’s Usonian-style homes are known for their open floor 
plans and natural materials, as shown here in this interior photograph of Stanford’s 
Hanna House. Top left: The Hanna House at Stanford is considered the best example 
of Wright’s innovative hexagonal design. 

Courtesy Sunny Scott

Floor-to-ceiling windows are among the 
features found in Frank Lloyd Wright’s 
Usonian-style homes. 

Where to get a firsthand look inside a Wright home
The greater Bay Area may be home to only six Frank Lloyd Wright homes — 

almost all of which are private residences — but those looking to explore the 
architect’s work are in luck. The Hanna House at Stanford University is open for 
public tours twice a year. 

Stanford Professor Paul Hanna and his wife, Jean —both specialists in childhood 
education — commissioned Wright to build the home in 1936. After living in the 
house for nearly 40 years, the couple donated it to Stanford University in 1975. 

The Usonian-style home, also called the “Honeycomb House” for its innovative 
hexagonal design patterned after the honeycomb of a bee, was built with no right 
angles in the floor plan. 

Hanna House is the first and best example of Wright’s innovative hexagonal de-
sign and represents a turning point in his career, leading to ideas later evidenced in 
the Guggenheim Museum in New York. 

The American Institute of Architect recognized the house as one of 17 buildings 
by the architect to be retained as an example of his contribution to American cul-
ture. It was recognized as a National Historic Landmark in 1989. 

For more information about tour dates, email hannahouse@stanford.edu. 
Source: Stanford University

Courtesy Sunny Scott
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Julie Tsai Law

Broker Associate, CRS, SRES, MBA
650.799.8888
julie@julietsailaw.com
julietsailaw.com
DRE #01339682

3187 David Ave, Palo Alto 

857 Altaire Walk, Palo Alto 

248 Bay View Dr, San Carlos 

Contact us for our team’s upcoming & off-market listings!

Recently Sold in 2022

555 Hilbar Ln, Palo Alto 

3150 Middlefield Rd, Palo Alto

16 Stockbridge Ave, Atherton 

894 Altaire Walk, Palo Alto 

101 Green St, Menlo Park 

520 Carroll St, Sunnyvale

Representing Seller

Representing Buyer

Representing Buyer

Representing Buyer

Sold Off-Market, Representing Seller

Representing Seller

Representing Seller

Representing Buyer

Representing Seller

Experiences You Can Trust !

Work with the #1 Team in Compass Palo Alto

Let the Expert Guide You Through!

JUST SOLD

JUST SOLD

JUST SOLD

JUST SOLD

JUST SOLD

PENDING

JUST SOLD

JUST SOLD

PENDING

Kristin Tsai

Realtor
408.605.8000
kristin@julietsailaw.com
julietsailaw.com
DRE #01294153
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IT’S AN EXCELLENT TIME TO SELL!
We would be happy to help. Please contact us.

The property information herein is derived from various sources that may include, but not be limited to, county records and the Multiple Listing Service, and it may include approximations. Although the information is believed to be accurate, it is not warranted and you should not rely upon it without personal 

verification. Real estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor agents and are not employees of the Company. ©2022 Coldwell Banker Residential Brokerage. All Rights Reserved. Coldwell Banker Residential Brokerage fully supports the principles of the Fair 

Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC. CalRE #01908304. 

& A S S O C I AT E S

HughCornish.com

Over $3 Billion in Sales

HUGH CORNISH

650.619.6461
hcornish@cbnorcal.com
CalRE#00912143

#1 Agent in SF Peninsula 
Coldwell Banker, 2019 - 2021

650.400.2933
stephanie.elkins@cbnorcal.com
CalRE#00897565

STEPHANIE ELKINS 
VAN LINGE

#7 Agent in SF Peninsula 
Coldwell Banker, 2021

RECENT ACTIVITY BY HUGH CORNISH
& ASSOCIATES

Completely Remodeled

10 Mansion Court #201, Menlo Park 
FOR SALE  Offered at $2,649,800

East Coast-Inspired Living

2150 Mills Avenue, Menlo Park 
SOLD  Offered at $4,250,000

Hilltop Retreat, Stunning Views

857 Westridge Drive, Portola Valley 
PENDING  Offered at $9,250,000

Designer Transformation with Views

365 Cervantes Road, Portola Valley 
SOLD  Offered at $8,995,000

Emerald Hills, Bay Views

3828 Hamilton Way, Redwood City 
SOLD  Offered at $3,895,000

Tuscan Luxury on One-Half+ Acre

903 Berkeley Avenue, Menlo Park 
FOR SALE  Offered at $6,395,000
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Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License 
Number 01527235. All material presented herein is intended for informational purposes only and is compiled from 
sources deemed reliable but has not been verified. Changes in price, condition, sale or withdrawal may be made without 
notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  

An Active Innovator 
in Bay Area Real Estate
Empowering clients with clear and actionable 
insight — together, we can accomplish your 
goals and exceed expectations.

2365 South Ct, Palo Alto
Sold at $5,410,000 
Represented Seller

650.666.5988
sophia@sophiaxu.com
www.SophiaXu.com
DRE 01945147

659 Spargur Drive, Los Altos 
Sold at $5,980,000 
Represented Buyer 

2141 Sterling Ave, Menlo Park  
Sold at $4,270,000  
Represented Buyer
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FOR SALE in Atherton

188 FAIR OAKS LANE, ATHERTON
$14,995,000   www.188FairOaks.com

FOR SALE in Atherton

ATHERTON:  SOLD in 2022 ATHERTON:  SOLD in 2022 ATHERTON:  SOLD in 2022

2 VALLEY ROAD, ATHERTON
$13,995,000     GULLIXSON.com

FOR SALE in WOODSIDE FOR SALE in Atherton

ATHERTON:  SOLD in 2022 ATHERTON:  SOLD in 2022

$130 MILLION +
YTD SALES VOLUME

2022 

RANKED #1 COMPASS SMALL TEAM 
IN CALIFORNIA AND #5 SMALL TEAM IN 

THE NATION, PER The Real 
Trends Report, JUNE 2021.

BRENT   650 888 4898
DRE 01329216

BRENT@GULLIXSON.COM

MARY    650 888 0860
DRE 00373961

MARY@GULLIXSON.COM

@GULLIXSONTEAM

Compass is a RE broker licensed by the State of California and abides by Equal Housing Opportu-
nity laws. License #01527235. All material presented herein is intended for informational purposes 
only and is compiled from sources deemed reliable but has not been verified. Changes in price, 
condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of 
any description. All measurements and square footage are approximate.

GULLIXSON.com

191 BRITTON AVENUE, ATHERTON
$29,800,000    www.191Britton.com

333 FLETCHER DRIVE, ATHERTON
$10,388,000    www.333Fletcher.com

309 MANUELLA AVENUE, WOODSIDE
$28,700,000    GULLIXSON.com

81 ATHERTON AVENUE, ATHERTON
$23,500,000    www.81Atherton.com

 2.6+ acres

5.78 acres with
 breathtaking view

2.35+/- acres  

FOR SALE in Atherton FOR SALE in AthertonFOR SALE in Atherton



Page 12 • April 15, 2022 • Palo Alto Weekly • www.PaloAltoOnline.com
 w w w . d e l e o n r e a l t y . c o m  |  D e L e o n  R e a l t y ,  I n c .  |  D R E  # 0 1 9 0 3 2 2 4  |  E q u a l  H o u s i n g  O p p o r t u n i t y

M i c h a e l  R e p k a ,  D R E  # 0 1 8 5 4 8 8 0  |  6 5 0 . 9 0 0 . 7 0 0 0  |  m i c h a e l @ d e l e o n r e a l t y . c o m

2.5% Commission Paid to Buyer’s Agent • Waived if DeLeon Buyer’s Agent

We provide more marketing for each of our listings than 
any other brokerage in Silicon Valley, including 12 or 
32-page home brochures, narrated videos, 3D tours 

Chinese and Indian newspaper ads and paid online ads. 
No one else even comes close. Resources Matter.

We are the only major local brokerage that will not take 
commission or other payment from both sides of any 

Integrity Matters.

We are the only major brokerage that provides a real 
estate attorney to answer legal & tax questions and review 
all of our sellers disclosures and contracts at no additional 
charge. Expertise Matters.

We are the only major brokerage that provides all of our 
sellers with free access to an interior designer, handyman, 
graphic artist, dedicated Mandarin-speaking marketing 
specialist, online marketing specialist, professional writer, 
professional photographer, and real estate & tax attorneys. 

our clients at no extra charge. Collaboration & 
Specialization Matters.

We are the only local brokerage that has a private 
company plane to take out-of-town buyers on a 
customized aerial tour of the Bay Area. Memorable 
Presentation Skills Matter.

Important considerations about:
Listing with Michael Repka 
and the DeLeon Team

Meet with Michael Repka to understand 
how our innovative business model 
makes it possible for us to do 
so much for our clients.

650.900.7000
michael@deleonrealty.com
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Local real estate professionals say since the tumultu-
ous, two-year COVID-19 pandemic, spacious properties 
in more semirural communities have remained in high 
demand. And despite a modest interest rate increase and 
even worldwide security fears generated by the Russian 
invasion of Ukraine, buyers are now making multiple of-
fers on smaller homes, townhouses and condos in more 
centrally located neighborhoods that had fallen out of favor 
during the pandemic.

“We have a very robust market this year,” said Denise 
Welsh, Los Altos-based broker associate for Compass Real 
Estate, noting healthy price increases in desirable neigh-
borhoods across the price spectrum. “I don’t see a half-
percent interest rate increase having any significant impact 
on the market this spring.”

New and recently remodeled older homes that are move-
in ready are especially in demand, said Welsh and other 
local agents.

Welsh — former president of the Silicon Valley Asso-
ciation of Realtors who serves on the boards of directors 

for the California Association of Realtors and National 
Association of Realtors — said she even foresees a small 
improvement in local inventory levels in late spring, tradi-
tionally the most active buying season of the year. 

And buyers are not just looking at Midpeninsula proper-
ties, Welsh was quick to add. Second homes in resort such 
as Santa Cruz, Napa Valley, Santa Barbara, Lake Tahoe, 
the Sierra foothills and northern Rockies are hot commodi-
ties in 2022 among Midpeninsula residents.

Recent growth in the second-home market has been 
spurred by the pandemic and the widespread embrace of 
working remotely in some segments of the workforce, ac-
cording to Elyse Barca, Menlo Park-based Realtor with 
Compass Real Estate.

While some in the second-home market are deciding to 
move away from the Midpeninsula, many others are retain-
ing their primary local residences, Barca said.

Sprawling homes on spacious lots in Woodside, Por-
tola Valley and Los Altos Hills are still in demand, and 
as employees head back to the office, so are properties 
in commuter-convenient neighborhoods. Condominiums 
along the U.S. Highway 101 and El Camino Real corridors 
are drawing renewed interest after a comparatively slow 
2020 and 2021, said Brian Chancellor, real estate agent for 
Sereno, based in Palo Alto.

“As COVID eases, companies are coming back, and 
people are returning to offices,” Chancellor said. “That is 
a big factor having an impact on the lower-priced market.”

Of course, along the Midpeninsula, many define “lower 
priced” as any housing unit below $2 million. 

Michael Dreyfus, Realtor for Palo Alto-based Sotheby’s 
International Realty, summed up his view of the spring 
market succinctly: “Hoping for increased inventory.” 

Over the past three months, Dreyfus said inventory levels 
have dropped by 30% in Palo Alto, and by even steeper 
percentages in Menlo Park and Los Altos. Between Janu-
ary 2021 and January 2022, the number of available homes 
decreased from 128 to 88 in Palo Alto, from 105 to 58 in 
Menlo Park, and from 78 to 28 in Los Altos.

Low inventory and soaring demand are contributing to 
the “big spike” in home prices this spring, Dreyfus said. He 
projects increases ranging from 15% to 20%.

Those increases would be similar to last year, when there 
was an 18% increase in home prices in both San Mateo and 
Santa Clara counties, according to the NorCal MLS Alli-
ance. The median home price in San Mateo County now 
exceeds $2 million and $1.6 million in Santa Clara County.

Dreyfus disagrees with colleagues who contend that con-
dos and smaller homes in older neighborhoods are substan-
tially bouncing back. Big homes on spacious lots in Portola 
Valley and Woodside remain “hugely popular,” he said.

Smaller homes and lots are still not being sought out 
nearly as often by prospective buyers, but “big houses in 
Palo Alto are very popular,” Dreyfus said. 

They are most often being snapped up by Bay Area buy-
ers these days.

“It has become an incredibly local market,” Dreyfus 
said. “A few buyers from outside the area, but the interna-
tional market has largely disappeared.”

Many of these buyers are willing to compete with oth-
er buyers and pay a lot over the asking price, he added. 
Dreyfus described a recent local sale in Woodside where 

2022  |  SPRING REAL ESTATE

The spring 
market is going 
to be a wild ride

By David Goll

File photo/courtesy Coldwell Banker Realty

New and recently remodeled older homes that are move-in ready are especially in demand, said Denise Welsh, a Los 
Altos-based broker associate for Compass Real Estate.

(continued on page 16)

Hold on!

‘It has become an 
incredibly local market. 
... The international 
market has largely 
disappeared.’

— Michael Dreyfus, Realtor,  
Sotheby’s International Realty 

‘COVID remains a 
wild card, but we  
should have a very 
active spring.’ 

— Elyse Barca, Realtor, 
Compass Real Estate

File photo 

Real estate professionals said smaller homes, townhouses and condos in more centrally located neighborhoods near 
transportation corridors, like Mountain View’s Greater San Antonio, are now seeing multiple offers after falling out 
of favor during the early part of the pandemic.

A
s the world lurches from one un-
predictable crisis to another, one 
thing is certain: The Midpenin-

sula housing market continues to remain 
above the fray with the spring season 
looking more robust than ever. 
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JLEE REALTY
julianalee.com

LISTING

COMMISSION

Cal l  (650) 857-1000

DRE# 02103053
homes@julianalee.com

00/0
李文團隊房地產做的最好李文團隊房地產做的最好
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Compass is the brand name used for services 
provided by one or more of the Compass group 
of subsidiary companies. Compass is a real 
estate broker licensed by the State of California 
and abides by Equal Housing Opportunity 
laws. License Number 01079009. All material 
presented herein is intended for informational 
purposes only and is compiled from sources 
deemed reliable but has not been v
Changes in price, condition, sale or withdrawal 
may be made without notice. No statement 
is made as to accuracy of any description. 
All measurements and square footage are 
approximate. 

COLLEEN  
FORAKER
Realtor®   DRE#: 01349099

650.380.0085

colleen.foraker@compass.com

CAROLYN AARTS  
KEDDINGTON
Realtor®   DRE#: 01490400

650.946.8122

carolyn.keddington@compass.com

Delivering Outstanding Results 

to Clients Who Expect the 

Highest Quality Service

Just Sold Just Sold

Pending SaleJust Listed

678 Hawthorne Avenue, Palo Alto
Offered at $2,395,000

1414 W. Selby Lane, Redwood City
Sold for $2,250,000

111 Dunsmuir Way, Menlo Park
Offered at $2,100,000

8089 Park Villa Circle, Cupertino
Sold for $1,500,000

Coming Soon
Central Menlo, Menlo Park

4 BD  |  2.5 BA  |  2,400SF Home  |  10,000SF Lot

Southgate, Palo Alto 
4 BD  |  3 BA  |  Cottage  |  2,000SF Home  |  6,900SF Lot

Emerald Hills, Redwood City
5 BD  |  5 BA  |  3,640SF Home  |  20,740SF Lot

Horgan Ranch, Redwood City
2 BD  |  1 BA  |  1,210SF Home  |  5,000SF Lot
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a house that was listed for $7 million drew 
four offers and ended up being sold for $8.2 
million.

Other local Realtors said they still see 
some international buyers in the market, 
though in smaller numbers than five or six 
years ago, when many, especially from Chi-

na, were interested in purchasing Midpen-
insula real estate for investment purposes.

“The international buyers I see now have 
green cards and plan to live and work here,” 
Barca said.

“The Midpeninsula has been, and re-
mains, a global market for housing,” said 
Chancellor, referring to its proximity to 
Silicon Valley, Stanford University, San 
Francisco and other world-famous draws.

Barca said right now isn’t only a great 
time to sell, but it’s a great time to buy. 

She agreed with colleagues that modest 
interest rate increases will have little or no 
impact on prospective Midpeninsula home 
buyers. Current interest rates hovering be-
tween 3% and 4% remain low from a his-
torical perspective, which is “very appeal-
ing” to buyers, she said.

She warned, however, that competition is 
fierce due to lack of inventory in all price 
categories. Barca said there was barely 
more than one month’s worth of residential 
inventory available when interviewed in 

mid-March, based on data from the Cali-
fornia Association of Realtors. In years 
past, the area typically saw about five to 
six months’ worth of inventory, she said.

It’s not just existing residences being 
sought, Barca said. In recent months, she has 
been receiving between five to eight requests 
a week for older homes that could be torn 
down or buildable lots on the Midpeninsula.

Whether building or buying, life for local 
buyers, sellers and real estate professionals 
should slowly return to some degree of nor-
malcy this spring. Welsh said one big step 
in that direction has been the recent return 

of in-person market tours for agents.
“It was kind of like a reunion for many of 

us,” she said. “A lot of us hadn’t seen each 
other for about two years.”

And like her colleagues, Barca maintains 
a mostly optimistic outlook for spring and 
the rest of 2022.

“COVID remains a wild card,” she said, 
referring to several virus variants that have 
led to renewed restrictions at times over the 
past two years. “But we should have a very 
active spring.” 

Email Freelance Writer David Goll at 
david.w.goll@gmail.com.

Nancy Goldcamp

Direct: (650) 400-5800
nancy@nancygoldcamp.com | CAL BRE# 00787851
www.nancygoldcamp.com

Spacious end-unit is like a duplex — only one wall adjoins another

home. The home includes a fireplace in the living room, family 

room with vaulted ceiling, separate laundry room,  large rear 

yard,  and two-car garage (plus driveway parking for two cars). 

Fully-equipped kitchen has a breakfast nook and wide pantry. 

Convenient location.  List price: $1,595,000.   

Townhouse that looks and 

lives like a single family home

2001 SAN RAMON AVE, MOUNTAIN VIEW

WWW.2001SANRAMON.COM

2022  |  SPRING REAL ESTATE

Spring Market
(continued from page 13)

Single-Family Homes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

Palo Alto 541 $3,588,533 8

Los Altos 392 $4,100,000 8

Los Altos Hills 124 $5,162,500 11

Mountain View 373 $2,450,000 8

Atherton 104 $7,934,500 12

East Palo Alto 125 $1,020,000 13

Menlo Park 493 $2,950,000 9

Portola Valley 110 $3,505,000 11

Redwood City 697 $2,000,000 9

Woodside 130 $3,750,000 17

Condominiums/Townhomes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

133 $1,509,000 13

77 $1,548,000 19

— — —

446 $1,282,500 12

2 $1,225,000 58

17 $760,000 19

107 $1,535,000 14

— — —

168 $1,189,000 11

— — —

Information provided by the Silicon Valley Association of Realtors from MLS Listings, Inc. 2021, Note: Rural areas do not have 
significant townhome sales.

HOME SALES January - December 2021

‘As COVID 
eases, 
companies are 
coming back, 
and people are 
returning to 
offices. ... That 
is a big factor having an 
impact on the lower-priced 
market.’

— Brian Chancellor, 
real estate agent, Sereno 
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Elyse Barca
650.743.0734

Elyse@ElyseBarca.com
DRE 01006027
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650.450.1912  |  kathleen@kathleenpasin.com 
KathleenPasin.com  |  DRE 01396779

This information was supplied by third party sources. Sales Associate believes this information is correct but has not verified this information and assumes no legal responsibility for its accuracy. 
Buyer should verify accuracy and investigate to Buyer’s own satisfaction.

874 BOYCE AVENUE PALO ALTO
3 Bedrooms  |  2 Bathrooms

755 HOLLY OAK DRIVE PALO ALTO
4 Bedrooms  |  2 Bathrooms

1179 SLADKY AVENUE MOUNTAIN VIEW
3 Bedrooms  |  2 Bathrooms

1052 CARDINAL WAY PALO ALTO
3 Bedrooms  |  2 Bathrooms

2436 LAURA LANE MOUNTAIN VIEW
3 Bedrooms  |  2 Bathrooms

548 VISTA AVENUE PALO ALTO
2 Bedrooms  |  1.5 Bathrooms

SO
LD

SO
LD

SO
LD

SO
LD

SO
LD

SO
LD

RECENT SALES



www.AlmanacNews.com • The Almanac • April 15, 2022 • Page 19



Page 20 • April 15, 2022 • Palo Alto Weekly • www.PaloAltoOnline.com

Don’t just get it on the market.  
Get it the attention it deserves.
Properly preparing your property for sale is more important than ever.

Properties in move-in or current condition are in high demand. Talk to 
us about what we can do to prepare your property for sale to get you a 
premium price and a quicker sale.

Michael Dreyfus  
+1 650.485.3476

m.dreyfus@ggsir.com

Lic. #01121795

Noelle Queen  
+1 650.427.9211

n.queen@ggsir.com

Lic. #01917593

www.Dreyfus.Group  ·  728 Emerson Street, Palo Alto, CA 94301  ·  Each office is independently owned and operated.

#1 AGENT  MICHAEL DREYFUS 
GOLDEN GATE SOTHEBY’S INTERNATIONAL REALTY

TOP 125 AGENT 
WALL SREET JOURNAL / REAL TRENDS



www.AlmanacNews.com • The Almanac • April 15, 2022 • Page 21

Visit Dreyfus.Group for more listings
728 Emerson Street, Palo Alto, CA 94301

Each office is independently owned and operated.

Michael Dreyfus
650.485.3476

m.dreyfus@ggsir.com

Lic. #01121795

Noelle Queen
650.427.9211

n.queen@ggsir.com

Lic. #01917593

2699 Ramona Street, Palo Alto
OFFERED AT $ 3, 8 5 0,0 0 0

30 Firethorn Way, Portola Valley
OFFERED AT $ 5,9 95,0 0 0

107 Reservoir Road, Atherton
OFFERED AT $6,75 0,0 0 0

2303 Cowper Street, Palo Alto
OFFERED AT $6,495,0 0 0

1501 Bay Laurel Drive, Menlo Park
OFFERED AT $7, 25 0,0 0 0

843 Sutter Avenue, Palo Alto
OFFERED AT $6,9 95,0 0 0

12859 Normandy Lane, Los Altos Hills
OFFERED AT $ 8 ,75 0,0 0 0

738 Channing Avenue, Palo Alto
OFFERED AT $ 8 , 8 5 0,0 0 0

Homer Avenue, Palo Alto
OFFERED AT $9,9 95,0 0 0

137 Heather Drive, Atherton
OFFERED AT $1 2, 8 0 0,0 0 0

155 Bardet Road, Woodside
OFFERED AT $1 3,9 95,0 0 0

Italian Villa, Woodside
OFFERED AT $23,0 0 0,0 0 0

Recent Sales
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Among Top Teams  
in SF Bay Area

(per The Wall Street Journal rankings)

www.HelenAndBradHomes.com
Rankings provided courtesy of Real Trends, The Thousand list of individual agents by total sales volume in 2020. Compass is a real estate broker licensed by 
the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for informational 

notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  

BRAD MILLER
650.400.1317 
brad.miller@compass.com
License # 00917768

HELEN MILLER
650.400.3426 

helen.miller@compass.com 
License # 01142061

+

For more information and to arrange a private showing of this exceptional estate, please contact:

Year-Round Resort Living in Woodside

Live the Dream...
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Derk Brill 
REALTOR, COMPASS 
Derk Brill is a Palo Alto native who has 
ranked among the top-producing agents in 
the United States during his 22 years as a 
Realtor practicing in his hometown.

What has changed since 2020? 
Real estate and practices have evolved 

since the start of the pandemic. 
The market went from uncertainty to 

gaining strong footing as buyers’ needs and 
focuses changed — be it location, square 
footage or lot size. Working from home has 
given (buyers) the opportunity to live farther 
from traditional work and housing centers. 

With mandates eased and the public more 
comfortable with in-person showings, open 
houses have become very active again. In 
the beginning, open houses were not viable, 
and there was a shift in the marketing pro-
cess, with all aspects of the home (photos, 
floor plan and videos) online. 

What are some unresolved 
uncertainties you see in your 
industry?

There are continuing challenges around 
available inventory, much of which is con-
stricted by tax laws — rather than the pan-
demic — that keep seniors in place at the 
expense of market supply.

With the end of the pandemic in 
sight, do you feel like the industry is 
heading back to the pre-pandemic 
normal?

The local market has never been “nor-
mal” compared to the nation, but it has 
evolved along with society. People value 
neighborhoods in the Bay Area, and that 
hasn’t changed. What they value in these 
neighborhoods has changed over time, and 
will continue to do so.

 
What’s your view on the real estate 
market right now?

The market continues it’s strength and 
will remain so until supply pressures ease. 
While there has been some movement out of 
state, today’s local buyers remain focused on 
communities, schools and lifestyle.

Michael Repka
CEO, DELEON REALTY 
Michael Repka is the chief executive 
officer, managing broker and general 
counsel of DeLeon Realty.

What has changed since 2020?
We are continuing to see buyers fil-

ter properties through online resources, 
such as narrated videos and 3D tours. 
This trend was occurring before (CO-
VID-19), but the pandemic has made 
producing sophisticated online videos 
an even more important screening tool 
for buyers. 

Additionally, we have seen a reduc-
tion in the percentage of all-cash of-
fers. Although speculation, it seems 
that the increase in financed offers is, 
in part, tied to buyers trying to lock in 
a low-interest rate before (rates) go up.

 
What are some unresolved 
uncertainties you see in your 
industry? 

The largest uncertainty is whether 
companies will continue to expand 
their workforce in Silicon Valley or 
move some operations to other areas 
with lower cost of living and low or no 
state taxes. Over the past two years, 
we have seen a lot of sellers moving to 
(other) areas. More recently, it has been 
more common for companies to hire in 
these other areas as well.

 
What’s your view on the real 
estate market right now? 

The consumer demand for real estate 
has shifted toward nicer homes and 
larger lots. I think this is a direct result 
of so many people spending more time 
at home than they had in the past. Some 
of the areas that were historically the 
hottest — such as parts of Palo Alto, 
Menlo Park and Los Altos near town 
centers — have been a little cooler 
when compared to homes located on 
larger lots perhaps up in the hills or a 
little farther away.

Lisa Sten
CEO, HARRELL REMODELING 
Lisa Sten is an award-winning designer 
and chief executive officer of Harrell 
Remodeling. She joined the Palo Alto 
based residential remodeling company’s 
design + build team in 2000.

What has changed since 2020? 
Harrell adapted quickly to remote 

work for most of our office early in 
2020. We still have a few folks who 
work somewhat remotely but ... most 
everyone is in the office every day now. 

Because of our strong company cul-
ture and team collaboration, our need 
to be together in person is important, 
and marked a turning point in the pan-
demic for us. As we’re not a tech com-
pany, our collaboration and teamwork 
are an inherent part of our process and 
business. 

 
What are some unresolved 
uncertainties you see in your 
industry?

It is still a challenge keeping up with 
fluctuating prices and ever-changing 
lead times on cabinetry, plumbing fix-
tures, light fixtures, tile, etc., due to 
global supply-chain issues. 

 
What’s your view on the 
construction industry right now? 

I think it will continue to do well. 
People want to invest in their homes 
and want to enjoy them. We have lim-
ited land and a limited number of hous-
ing units (in the Bay Area).

Home remodeling projects continued 
to be very robust through 2020 and 
2021. We now have a bigger pipeline of 
projects in design than ever. Our scope 
of work also has increased. In our 
experience, the projects we’re seeing 
typically include several rooms rather 
than just one-room makeovers like a 
bathroom. The once “bathroom-only” 
project has become the “east wing of 
the house.” 

Xin Jiang
REALTOR, COMPASS
Xin Jiang is Palo Alto real estate agent with 
Compass who has more than a decade of 
experience as an investment banker, stock 
analyst and fund manager.

What has changed since 2020?
The pandemic has definitely brought 

drastic changes to the real estate market. It 
has moved many variables in the market all 
at once. ... That’s why 2021 was very active 
with the transaction volume at a 10-year 
high and home prices at a historic high. 

It triggered people to reconsider where 
they want to live and how they want to 
live. Those choosing to work remotely 
for a very long time now have the option 
to move into the mountains or next to 
the ocean. This out-migration has helped 
free up some housing inventory in the 
heart of Silicon Valley.

What are some unresolved 
uncertainties you see in your 
industry?

I see a lot of uncertainties: How long 
will the tech economy continue to do 
well? Will Silicon Valley remain the heart 
of the innovation and keep attracting tal-
ents from the rest of the world? 

With the high cost of living and climate 
crisis, how long will the out-migration 
continue? If it rises and then outweighs 
the incoming demand, will home prices 
will start to fall?

Will the two new Senate bills 9 and 
10 really solve the housing affordability 
problem and  re-shape our communities? 

With the end of the pandemic in 
sight, do you feel like the industry 
is heading back to the pre-
pandemic normal?

To some extent, our community is for-
ever changed. It’ll be hard for those who 
let go of their homes during the pandemic 
to buy back based on the current upward 
price trend. Moreover, as the largest pool 
of the beneficiaries of a booming tech 
economy is engineers from China and In-
dia, the diversity of high-home-price areas 
will decrease inevitably. 

Taking stock of real estate, post-COVID
As the virus fades, where do we go from here? Industry leaders weigh in

By Linda Taaffe

I t’s been a long two years since the pandemic brought 
the region to a screeching halt midway through March 
2020, catapulting the home industry into a new real-

ity. Everything has changed, from the ways properties are 
shown and marketed to what kinds of renovations, floor 
plans and home features are most desirable, given that the 

ways people interact with one another in public and private 
spaces have been redefined.

And now as there appears to be hope of at last exit-
ing the pandemic, the Palo Alto Weekly reached out to a 
handful of industry leaders representing construction and 
residential real estate to find out what might change and 

what lingering impacts of the past two years might be here 
to stay. These same industry leaders shared their perspec-
tives with the Weekly three months into the pandemic and 
again one year after the shutdown.

Their interviews have been lightly edited for length and 
clarity. 
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3746 Dunford Way, Santa Clara 

www.3746Dunford.com | Offered at $1,998,000 

Stunning Executive Home and Close to Downtown!

Lynn North

650.209.1562
lnorth@compass.com
LynnNorth.com
DRE 01490039

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01079009. All material presented herein is intended 

lot and deck! 

for entertaining & perfect for growing families or couples 

You will love the warm 
and welcoming sense 
of community in this 
coveted neighborhood! 
Walk to Laurelwood 

Full Circle Farm and low 
Santa Clara utilities!

Close to top Santa Clara 

Peterson Middle and 

COMING SOON!

www.TheHeinrichTeam.com

We are grateful for all our Northern 
California clients and friends. From the 
second home owners in the Carmel and 
Pebble Beach and Big Sur areas, to the many 
wonderful real estate agents who refer to 
us their friends looking for a home on the 
Monterey Peninsula. 
Wishing you all the very best.

Thank you
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Derk Brill
REALTOR®

650.814.0478
Derk@DerkBrill.com

DerkBrill.com  |  DRE 01256035
Born and Raised Palo Altan

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for informational purposes only and is compiled from sources 

Considering Selling or Buying? 
Choose the Local Option.

Serving Palo Alto and the Mid-Peninsula 
for over 20 years.
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GINNY KAVANAUGH
REALTOR® 

650.400.8076
gkavanaugh@camoves.com
DRE# 00884747

JOHN KAVANAUGH
REALTOR® 

415.377.2924
john.kavanaugh@cbnorcal.com
DRE# 02058127

JOE KAVANAUGH
REALTOR® 

650.400.5312
joseph.kavanaugh@cbrealty.com
DRE# 01351481

Extraordinary Italian villa spanning 3 levels 
with elevator

Exceptional San Francisco Bay views

 

Theatre, spa room, and wine cellar with 
tasting room

Approximately 14,500 square feet

Pool, spa, and tennis court

Pool house with full kitchen and bath

Approximately 41 acres 

PORTOLA VALLEY 
5660 Alpine Road  |  Offered at $22,000,000  |  KavanaughRealEstate.com
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GINNY KAVANAUGH
REALTOR®

650.400.8076
gkavanaugh@camoves.com
DRE# 00884747

JOHN KAVANAUGH
REALTOR®

415.377.2924
john.kavanaugh@cbnorcal.com
DRE# 02058127

JOE KAVANAUGH
REALTOR®

650.400.5312
joseph.kavanaugh@cbrealty.com
DRE# 01351481
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5933 Alpine Road  |  New Price: $5,995,000  |  KavanaughRealEstate.com
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Our goal is to build lifelong relationships 

based on trust, cooperation and goodwill. 

Professional standards of practice, hard 

work and a sense of perspective are vital to 

a successful real estate transaction. This is, 

after all, a business built on relationships. 

Experience, Integrity and Excellence are 

hallmarks of our work.

Experience  · Integrity  · Excellence

MICHAEL HALL

Luxury Property Specialist

650.465.1651

michael.hall@compass.com

michaelhallhomes.com

DRE 01133676

TRICIA SOLIZ

Luxury Property Specialist
650.833.9442
tricia.soliz@compass.com
DRE 01836700

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 
[license number to be inserted by region]. All material presented herein is intended for informational purposes only and is compiled 

notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  
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Views of Windy Hill and the Bay
712 Los Trancos Road, PORTOLA VALLEY, CA

Build your dream home on a secluded 3.9 acre lot (per realist)
Close in location to the amenities of Portola Valley, yet in Palo Alto city limits
Location borders Esther Clark Arastradero Preserve and close to Foothill Park
In the Open Space of Palo Alto and their guidelines
Underground utilities of sewer, water, electric and phone
Nearly 44 acres of open space and a private tennis court for residence of HOA

OFFERED AT $9,500,000

SUECRAWFORD
BRE#00587710

(650) 566-5341 DIRECT

scrawford@cbnorcal.com

www.suecrawford.com   

A fter a  year of record sale prices in 2021, home 
values in most Bay Area cities have continued 
to climb in 2022 as low inventory and a large 

number of anxious buyers drive up the market.
Between Jan. 1 and March 6, 116 homes in Palo Alto 

went on the Multiple Listing Service, a 5% decline from 
the same period last year and on par with the same peri-
od in 2019 prior to the pandemic. Among the 116 homes 
on the market, 11 were “leftovers” from last year — 
mainly around the $4.5 million-plus price point. About 
32 of these single-family 
homes officially sold, a 53% 
decline from the same pe-
riod last year.  

The median price for 
single-family homes in Palo 
Alto has reached $3.71 mil-
lion, which is 9% higher 
than the same period in 2021 
and 4.3% higher than 2021 
overall. 

The same trend is occurring in neighboring cities: To 
the south, inventory in Los Altos has dropped 27%, and 
to the north, it has dropped 18% in Menlo Park year over 
year. Only 13 single-family homes exchanged hands in 
Los Altos, a 72% decline compared to the same period 
last year, and only 26 homes have exchanged hands in 
Menlo Park, a decline of 62%. The median home price 
for single-family homes in Los Altos is now $4.55 mil-
lion, up by 18% year over year; and $3.47 million in 

Menlo Park, a 28% increase.
All homes sold in these three Mipeninsula cities 

stayed at the market for only seven to eight days, leav-
ing buyers no time to hesitate, but rather aggressively 
overbid. The difference between the sales price and the 
original listing price is usually not a good measurement 
for the heat of the market because the original listing 
price can be set for various reasons. If, however, we have 
to use it as a reference, Palo Alto’s single-family homes 
were overbid by 14%, Los Altos’ by 25%, and Menlo 

Park’s by 6% year to date. 
The level of overbidding 
was significantly higher 
than last year and roughly 
matched the level of the 
crazy spring market of 
2018, when the real estate 
cycle previously peaked. 
No wonder the most com-
monly asked question by 
young buyers at recent 

open houses is, “How much more should I bid up?”
Many factors could explain the drop in this year’s in-

ventory. The market could just be going back to normal 
after 2021 experienced a wave of pent-up supply from 
2020 due to the pandemic. It’s also possible that the 
first wave of out-migration of local families because of 
the pandemic may have just ended. Mortgage rates may 
also be a reason: The rising interest rate hurts sellers 
the same way as the buyers. Any sellers who recently 

refinanced will have to give up the low-interest rate they 
secured last year if they sell.

This early spring frenzy leaves me to wonder if our 
local housing market is completely shielded from what’s 
happening in the rest of the world: the 20% drop in 
NASDAQ Composite Index and the 26% increase in 
the average 30-year fixed mortgage interest rate. Don’t 
even mention the worrisome demographic trend of the 
potentially increasing domestic out-migration and the 
declining foreign in-migration.

Even with local families moving out of the area and a 
sudden lack of overseas buyers, the demand for homes 
in the Midpeninsula is still much higher than the supply. 

With easy access to work, good schools and abundant 
family amenities. Palo Alto, Los Altos and Menlo Park 
remain the ultimate upgrade destination for Silicon Val-
ley engineers. And rising mortgage interest rates so far 
have only provided more incentive for buyers to act fast.

With big tech firms losing more than 40% of their 
stock value, however, our local housing market could 
show signs of a slowdown. In the first week of March, 
for example, not all new listings were sold in a week. 
Even for the $4 million “entry-level” homes, the number 
of offers came down to only two to three. 

With too many buyers chasing too few homes as the 
spring selling season takes off, however, it remains un-
seen whether the market will take a turn. 

Xin Jiang is a real estate agent with Compass in 
Palo Alto. She can be emailed at xin.jiang@compass.
com.

Midpeninsula housing prices break historical ceiling — again 
Low inventory, anxious buyers drive strong market as spring season kicks off

By Xin Jiang

Real Estate Matters

Even with local families moving 
out of the area and a sudden lack 
of overseas buyers, the demand for 
homes in the Midpeninsula is still 
much higher than the supply.
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Menlo Park          Palo Alto          Portola Valley

Michelle Chang 
650.245.2890
CalRE# 01412547

Michelle.Chang@cbnorcal.com

Fereshteh Khodadad
650.815.8850

CalRE# 00851932 
Fereshteh.Khodadad@cbnorcal.com

Sue Crawford
650.207.8444

CalRE# 00587710
SCrawford@cbnorcal.com

Julie Lau
650.208.2287

CalRE# 01052924 
Jlau@cbnorcal.com

Nancy Goldcamp
650.400.5800 

CalRE# 00787851
Ncgold24@aol.com

Clara Lee
408.568.5576

CalRE# 01723333
Clara.Lee@cbnorcal.com

Dorothy Gurwith 
650.823.4193

CalRE# 01248679 
DGurwith@cbnorcal.com

Tina Li
650.996.8236

CalRE# 02085908
tina.li@cbnorcal.com

Gwen Luce
650.224.3670

CalRE# 00879652
GLuce@cbnorcal.com

John Marshall
650.520.5122

CalRE# 01386617
John.Marshall@cbnorcal.com

Annie Watson
650.862.5506

CalRE# 01964881
Annie@annie-watson.com

Judy Shen 
650.380.8888
CalRE# 01272874

JShen@cbnorcal.com

Ellen Zhu
408.828.7111

CalRE# 01945702 
Ellen.Zhu@cbnorcal.com

Masako Takemura
650.847.7272

CalRE# 01763865 
Masako@cbnorcal.com
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The stories 
continue in 2022...
Carol, Nicole and James are truly the A team that you deserve to work 
with on your purchase or sale. We worked with James Steele to purchase 
our home in Menlo Park. It was a great experience and we received 
valuable help from him and his team. My wife and I could not recommend James and 
the entire team more highly. Nicole and Carol are a great team and we highly 
recommend that you choose them as your trusted real estate agents! We started working 
with Nicole over two years ago as a referral from a close friend who spoke very highly of her. 
Finally, I want to share a story from when my husband and 
a few years ago. When we told other agents who our realtors were (we just would say 
“Carol and Nicole”) and they *always* knew who we were talking about. Nicole 
and Carol have created a reputation that is built upon trust, professionalism 
and extensive market-specific knowledge. Carol, Nicole and James are a great team. 
We couldn’t be more grateful for everything they did

and beyond to make sure we were well versed in 
contracts, disclosures, and all of the tasks that can make buying a home 
feel overwhelming. We great l y appreciated the time, care, and effort 
they put in throughout the entire process. This team is extremely 
knowledgeable, well connected, and kind. We would 
highly recommend them! My wife and I have been working with James for 
almost a decade now, across 5 real estate transactions. We couldn’t ask for 
a more enthusiastic, insightful, and hardworking realtor! 
real estate market has been very good to us, and I sincerely believe this is largely due to 
James’ execution. Now that he’s working as part of a team, I’ve seen the same qualities 
in Carol and Nicole, and so happy to be in the hands of such a competent 
and capable group. Everyone is always so on-top-of- it, and that’s 
what it takes in this market. I highly recommend anyone looking 
to buy or sell on the peninsula to reach out to this 
team. We’ve referred several friends their way, a n d 
the praise has been universal. You can’t go wrong!

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by 
Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for informational purposes only and is compiled from sources deemed reliable but has not been 
verified. Changes in price, condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.

Carol 
Carnevale
650.465.5958

DRE 00946687

Nicole 
Aron
650.740.7954

DRE 00952657

James 
Steele
650.796.2523

DRE 01872027

We have your back!
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(650) 400-5800
nancy@nancygoldcamp.com
CAL DRE# 00787851
www.nancygoldcamp.com

Nancy Goldcamp

“Nancy’s professionalism 

and gracefulness are both 

highly appreciated.”

HOME BUYER

“It does my heart good to 

know I hired the right 

person to sell my home.”  

SELLER

“Such great service and 

very sound and carefully 

considered advice on 

numerous occasions.”

SELLER

 JB, PALO ALTO SELLER
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“Nancy draws from vast experience,

customizing a support and marketing 

program unique for each client.”
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Selling Woodside and Beyond
Boutique and Customized Service with Strong Local and Global Presence

87–89 Clinton, Redwood City*
Sold | $2,495,000

8 Rock Creek Court, Emerald Hills**
Sold | Sold Off Market

Laning Drive, Woodside
Sold | Sold Off Market

Key:

* Seller was represented | ** Buyer and seller were represented

650.740.2970
erika@erikademma.com
erikademma.com
DRE 01230766

Over $1 Billion SOLD | #1 Agent, Woodside, WSJ 2021 | #76 in the US, WSJ 2021

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01230766. All material presented herein is intended 

statement is made as to accuracy of any description. All measurements and square footage are approximate.

255 Allen Road, Woodside
$1,995,000 | 255allen.com

927 Wilmington Way, Emerald Hills
$3,995,000 | 927wilmington.com

1330 University Avenue #57, Menlo Park
$2,049,000 | 1330university57.com

1385 Canada Road, Woodside
Price Upon Request | canadardwoodside.com

175 Hardwick Road, Woodside*
$5,000,000 | 175hardwick.com
Sold Off Market

130 Laning Drive, Woodside
$6,995,000 | 130laning.com

COMING SOON

Stadler Drive, Woodside
Price Upon Request

COMING SOON

SOLD

COMING SOON

190 Phillip Road, Woodside
Pending | $5,495,000 | 190phillip.com

PENDING

2004 Hopkins, Redwood City*
Sold: $3,981,513 | 2004hopkins.com

SOLD

ACTIVEACTIVEPENDING
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If you are considering selling or buying in the near future, hire Jan. You will be her #1 priority.

Jan Strohecker
www.JanStrohecker.com
Janstrohecker@intero.com

(650) 906-6516
DRE#00620365

Hobbies & Interests

Giving back to her community is one of her passions.  She is an active member & supporter of the 

following organizations:

Her love of music appreciation is extensive ranging from Classical to the Blues. Other leisure activities 

include attending Stanford sporting events, playing tennis, reading, family, friends and travel.

• First Congregational Church of Palo Alto

• Woman’s Club of Palo Alto

• Elizabeth Gamble Gardens

• Garden Club of Palo Alto

• Cantor/Anderson Art Museum

• Silicon Valley YMCA

• Stanford Sports including the Buck Cardinal Club

• PAHA (Palo Alto Historical Association) 

 SHS (Stanford Historical Society)

• West Bay Opera

• Palo Alto Players

Jan brings a wealth of real estate knowledge
with her 35 years selling Silicon Valley properties. She 

has sold the same properties multiple times. She has 

a  pulse on the current market conditions. She sells 

residential and commercial real estate, multi-units, 

land and is well versed in IRC 1031 Exchanges.

The Strohecker Palo Alto family ties date back to the 

1930’s as well as their Stanford University affiliation. 

She is indeed a welcomed addition to the prestigious 

Silicon Valley founded Intero real estate corporation.

“Quiet sales”, where privacy is needed is her forte as she 

has built an extensive network of local colleagues over the 

35 years of doing local business.

Jan Strohecker

WELCOMES

INTERO



www.AlmanacNews.com • The Almanac • April 15, 2022 • Page 35

What can you buy on the Midpeninsula?

UNDER $2 MILLION

MOUNTAIN VIEW
Address: 363 N. Rengstorff Ave., Apt. #11
List price: $1.24M
Bedrooms: 2
Bathrooms: 3
Interior: 1,266 sq. ft.
Lot size: N/A
Year built: 1987
Description: This centrally located townhouse 
features two master upstairs suites, each 
with their own en-suite bathroom, plus a half 
bathroom downstairs. The open-concept 
downstairs features a bright and airy high 
ceiling. French doors open into a private 
backyard.
Listing agent: Dora Chu, Keller Williams Realty

Courtesy Dora Chu/Keller Willams Realty

UNDER $4 MILLION

MOUNTAIN VIEW
Address: 250 Mariposa Ave.
List price: $3.9M
Bedrooms: 4
Bathrooms: 2
Interior: 1,300 sq. ft.
Lot size: .26 acres
Year built: 1962
Description: Located in the heart of  Mountain 
View near downtown, this property includes 
a main home and a four-plex building with 
four, two-bedroom apartments.  The property 
provides buyers the opportunity to remodel the 
front house into a dream home while collecting 
rents from the four units in the rear building. 
Listing agent: Michael Henshaw, Marcus & 
Millichap

Courtesy Marcus & Millichap

UNDER $6 MILLION 

PALO ALTO
Address: 570 Chaucer St.
List price: $5.99M
Bedrooms: 5
Bathrooms: 4
Interior: 2,862 sq. ft.
Lot size: 7,954 sq. ft.
Year built: 1935
Description: This 1930s-era home has been 
lovingly renovated with attention to period 
details. The property features a landscaped 
yard with vintage brick walls and an expansive 
stone terrace. Preserved or replicated original 
details include vintage glass doorknobs, steel 
casement windows and paneled French doors. 
Listing agent: Jennifer Pollock, Compass

Courtesy Jennifer Pollock/Compass

UNDER $2 MILLION

PALO ALTO 
Address: 1008 Plover Lane
List price: $1.68M
Bedrooms: 3
Bathrooms: 3
Interior: 1,218 sq. ft.
Lot size: N/A
Year built: 2008
Description: Freshly updated 
townhome with new paint 
and carpeting, floor-to-ceiling 
windows and updated kitchen 
with new cabinets, granite 
countertops and a custom 
pantry. Master bedroom features 
a large walk-in closet and sliding 
door leading to a private balcony. 
Listing agent: Joann Lin, broker 

EAST PALO ALTO 
Address: 773 Carole Court
List price: $1.64M
Bedrooms: 3
Bathrooms: 3
Interior: 2,350 sq. ft.
Lot size: 5,732 sq. ft.
Year built: 2005
Description: Tucked away in 
a peaceful court at the end 
of a long driveway, this single-
family home features high 
ceilings, abundant natural light, 
a gourmet kitchen with a work 
island and granite countertops, 
a separate formal dining room, 
and a family room. 
Listing agent: Alla Petrashen, 
Bayview Residential Brokerage

UNDER $3 MILLION

MOUNTAIN VIEW
Address: 1355 Bonita Ave.
List price: $2.19M
Bedrooms: 3
Bathrooms: 2
Interior: 1,394 sq. ft.
Lot size: 6,242 sq. ft.
Year built: 1953
Description: Located near 
Cuesta Park, this single-family 
ranch-style home features an 
eat-in kitchen nook for informal 
dining, French doors that open 
onto the outside garden for 
easy kitchen access while 
entertaining. The combined 
dining and living room is 
adjacent to the family room, 
creating an open feel. 
Listing agent: Anthony R. 
Navarro, Harper Real Estate

(continued on page 38)

2022  |  SPRING REAL ESTATE

This is a curated list of Midpeninsula homes listed on the market in March.  
Information was compiled from Realtor listings and has been edited for length and clarity. 

UNDER $10 MILLION

LOS ALTOS HILLS
Address: 27461 Sherlock Road
List price: $9.85M
Bedrooms: 5
Bathrooms: 8
Interior: 7,820 sq. ft.
Lot size: 4.67 acres 
Year built: 1988 
Description: Located on 4.7-acres of park-like 
grounds with sweeping views of the western 
hills and San Francisco Bay. The home includes 
two wine cellars, a primary suite that has its 
own private courtyard, a mahogany paneled 
office, a large media room, a fitness center, a 
pool, spa, pool bath with sauna, a firepit and 
an outdoor barbecue center. 
Listing agent: Gary Campi, Golden Gate 
Sotheby’s International Realty

Gary Campi, Golden Gate Sotheby’s International Realty

Browsing by budget
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Your home. 
Our mission.

At Compass, we believe no barrier should stand between where 
you are and where you belong. By pairing knowledgeable 
agents with intuitive technology, we deliver a modern real estate 
experience in the San Francisco Bay Area and beyond.

Desiree Docktor  
650.291.8487  
Desiree.Docktor@compass.com  
DesireeDocktor.com
DRE#: 01808874

A local Realtor who grew up in 
Palo Alto, Desiree raised her family 
here, and knows the neighborhoods 
intimately. 

“We bought and sold our home with 
Desiree. She is very professional 
and produces great results. Easy 
to work with and she has great 
attention to all the little details that 
make a difference. We would highly 
recommend her to anyone!” 

– Mike & Asmita, Palo Alto

Adela Gildo-Mazzon
650.714.0537
amazzon@compass.com
adelamazzon.com
DRE#: 01371327

A local real estate professional with 
over 17 years of experience.

“It has been a blessing and an 

Adela in our path and work with her 
as our realtor. Put simply, we owe it to 

goal and seemingly an impossible 
one, was accomplished.”

– Antonio & Nuria, Palo Alto

Lynne Mercer 
650.906.0162  
Lmercer@compass.com 
Lmercer.com
DRE#: 00796211

“Lynne is phenomenal. She provided 
invaluable guidance as we prepared 
our home for sale, sold it, and 
purchased another. She was in 
constant communication with 
us, explaining every detail of the 
process. We were impressed with 
her integrity, warmth, dedication, 
and attention to detail. Because of 
the relationship we developed, we 
consider Lynne to be our good friend 
as well as Realtor.” 

– Palo Alto Sellers

Denise Simons  
650.269.0210  
Denise.Simons@compass.com  
DeniseSimons.com
DRE#: 01376733

Denise brings deep experience, high 
energy and honest professionalism to 
every transaction. 

“I want to be my clients’ realtor for life. 
I’m dedicated — in good times and bad 
— to earning the trust and satisfaction 
of every one of my clients.” 

As a long-time, Palo Alto resident 
who has raised three children in 
the community, Denise has nearly 
unmatched knowledge of the area’s 
neighborhoods, amenities and school 
systems.

Sophie Tsang, MBA
650.687.7388
sophie@compass.com
SophieTsang.com
DRE#: 01399145

Sophie is known as The Fixer, as 
she frequently helps sellers sell their 
homes when previously unsuccessful, 
helps buyers get into homes when 
they previously struggled. She is a 
proud parent of 2 Eagle Scouts, a 
Palo Alto Rotarian and a Paul Harris 
Fellow.

Background: Stanford GSB, HP 
Marketing Manager, SCU MBA, 
Northwestern MS CS, NTU BS Civil 
Engineering.

Julie Tsai Law
Broker Associate,  
CRS, GRI, SRES, MBA
650.799.8888
julie@julietsailaw.com
julietsailaw.com
DRE#: 01339682
•  Top San Francisco Bay Area Real Estate Agent 
since 2002

•  2019 Wall Street Journal/Real Trends, Bay Area 
Leading 100

•  Over 80 homes sold in Palo Alto, Menlo Park

•  Over 60 homes sold in Los Altos, Los Altos Hills, 
Mountain View

•  Palo Alto resident for over 25 years

•  Bay Area resident for over 30 years

•  Fluent in Mandarin, Taiwanese

•  BS in EECS from UC Berkeley

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is 
a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01079009
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UNDER $3 MILLION

LOS ALTOS
Address: 1530 Richardson Ave.
List price: $2.69M
Bedrooms: 3
Bathrooms: 2
Interior: 1,508 sq. ft.
Lot size: 9,391 sq. ft.
Year built: 1954
Description: This is a builder’s 
opportunity to knock down and 
start fresh. Located on a spacious 
corner in south Los Altos, this 
property is located near freeways 
and shopping and sits within the 
Cupertino Union School District 
boundaries. Due to the condition 
of the home, the sellers  are 
expecting offers to be all cash. 
Listing agent: Linda Baker, 
Milestone Realty

PALO ALTO 
Address: 3702 Redwood Circle
List price: $2.78M
Bedrooms: 3
Bathrooms: 2
Interior: 1,382 sq. ft.
Lot size: 8,389 sq. ft.
Year built: 1952
Description: Newly remodeled, 
this home sits on a large lot in 
the Fairmeadow neighborhood 
and features an open-concept 
floor plan with floor-to-ceiling 
windows, an updated kitchen 
with a breakfast bar and new 
stainless steel appliances. Other 
features include double-pane 
windows, radiant heat and an 
insulated foam roof. The front 
and backyards include mature 
landscape, magnolia, palm and 
fruit trees.
Listing agent: Annie Watson, 
Coldwell Banker Realty

UNDER $4 MILLION

PALO ALTO
Address: 4228 Manuela Ave.
List price: $3.99M
Bedrooms: 4
Bathrooms: 3
Interior: 1,982 sq. ft.
Lot size: 19,410 sq. ft.
Year built: 1959
Description: Located near 
Arastradero Road and Foothill 
Expressway, this property provides 
a peaceful setting surrounded by 
vegetation and a huge majestic 
oak tree. The home has a freshly 
painted interior, new carpeting and 

waterproof laminate flooring.
Listing agent: Mark Gissler, Intero 
Real Estate Services

MENLO PARK
Address: 765 14th Ave.
List price: $3.49M
Bedrooms: 4
Bathrooms: 5
Interior: 2,878 sq. ft.
Lot size: 5,350 sq. ft.
Year built: 2022
Description: This brand new 
home features an attached 
junior accessory dwelling off the 
entry with French doors and a 
kitchenette, perfect for multi-
generational living. Construction is 
set to be complete in Fall 2022. 
Listing agent: John Shroyer, 
Golden Gate Sotheby’s 
International Realty

UNDER $6 MILLION

WOODSIDE 
Address: 1 Reids Roost Road 
List price: $5.95M
Bedrooms: 4
Bathrooms: 7
Interior: 10,003 sq. ft.
Lot size: 5.03 acres
Year built: 2005
Description: Located on a 
forested, park-like lot in the hills, 
this four-story home features 
dramatically high ceilings, a 
multitude of decks and city and 
mountain views from nearly every 
room. The property has approved 
plans for a 19,000-square-foot 
house with an attached ADU. 
Listing agent: Jeanette Cook, 
Cook Properties

MENLO PARK
Address: 2335 Crest Lane 
List price: $5.85M
Bedrooms: 5
Bathrooms: 4
Interior: 3,700 sq. ft.
Lot size: 14,000 sq. ft.
Year built: 2000
Description: The custom-built 
home features high ceiling in 
the living and dining rooms, a 
spacious chef’s kitchen with a 
breakfast nook, and a covered 
patio for versatile outdoor 
entertaining. 
Listing agent: Catherine Qian, 
Compass
 

UNDER $7 MILLION

WOODSIDE
Address: 1543 Portola Road
List price: $6.19M 

Bedrooms: 4
Bathrooms: 4
Interior: 2,810 sq. ft.
Lot size: 3 acres
Year built: 1977
Description: This classic East 
Coast Colonial-style home is 
located on three level acres that 
include an equestrian facilities 
and a pool. The home features a 
formal living room with a fireplace, 
an office with a wet bar, a formal 
dining room, an all-white remodeled 
kitchen with stainless steel 
appliances and a family room with 
a fireplace. 
Listing agent: Scott Dancer, 
Compass

LOS ALTOS HILLS
Address: 24931 Prospect Ave.
List price: $6.9M
Bedrooms: 4
Bathrooms: 4
Interior: 3,500 sq. ft.
Lot size: 1954
Year built: 1 acre
Description: This two-story home 
provides a panoramic view of the 
Peninsula. The home features a 
spacious primary suite upstairs 
with a private balcony, an office 
with built-in cabinets, a junior suite 
with its own private bathroom and 
a large family room that opens to 
a patio and pool. 
Listing agent: Kathleen Chong, 
Coldwell Banker Realty

ATHERTON
Address: 16 Stockbridge Ave.
List price: $6.98M 
Bedrooms: 5
Bathrooms: 4
Interior: 3,330 sq. ft.
Lot size: .97 acres
Year built: 1963
Description: Located in west 
Atherton, this gated property 
offers versatile gathering areas, 
an office, two fireplaces, a newly 
remodeled kitchen and baths, 
and a guest room with a full bath 
on the ground level. The property 
features a swimming pool with 
cabana and plenty of space to 
roam, play or expand the home. 
Listing agent: Julie Tsai Law, 
Compass

UNDER $10 MILLION

PALO ALTO
Address: 2189 Webster St.
List price: $9.68M
Bedrooms: 6
Bathrooms: 8
Interior: 5,347 sq. ft.

Lot size: 8,555 sq. ft.
Year built: 2020
Description: Built in 2020, this 
French-style home is located on 
a tree-lined street in the Old Palo 
Alto neighborhood. It features two-
story-high ceilings in the foyer, a 
home theater, a large recreation 
room, game room, second family 
room, wet bar and wine cellar. 
Listing agent: Judy Shen, Coldwell 
Banker Realty

UNDER $15 MILLION 

WOODSIDE
Address: 3450 Tripp Road
List price: $13.5M
Bedrooms: 4
Bathrooms: 7 
Interior: 5,902 sq. ft.
Lot size: 1.06 acres
Year built: 2021
Description: This newly 
constructed and move-in ready 
home features a fitness center, 
theater, dark-bottom pool and 
barbecue center. All four bedroom 
have an en suite bath, including 
the main-level primary suite, and 
the kitchen has a professional-
quality Italian gas range. The 
home is in walking distance to 
Huddart Park. 
Listing agent: Scott Dancer, 
Compass

UNDER $25 MILLION

PORTOLA VALLEY
Address: 5660 Alpine Road
List price: $22M
Bedrooms: 6
Bathrooms: 11
Interior: 14,500 sq. ft.
Lot size: 41.7 acres
Year built: 2006
Description: Completed in 2006, 
this vineyard estate sits on 
approximately 41 acres. The home 
features a commercial-quality 
kitchen, a wine cellar, a theater 
and a well-being center with a spa, 
steam room and sauna. 
Listing agent: Ginny and John 
Kavanaugh, Coldwell Banker 
Realty 
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Lyn, Beth and Liliana are true Menlo Park-Atherton area natives, attended local schools, maintain strong 

connections and have an in depth knowledge of the area and its surroundings. They are dedicated to serve 

the community and their clients. A special synergy is created when knowledgeable, energetic and creative 

real estate professionals get together and do what they love to do.

United by commitment and a passion for client care, The LBL Team is a group of highly professional 

REALTORS® and advocates on your behalf.

The LBL Team provides keen market knowledge, extraordinary marketing expertise, superior negotiation skills 

and professional project management.

The LBL Team’s primary area of practice are the sought-after counties of San Francisco, San Mateo and Santa 

Clara, typically referred to as “The Gateway to the Silicon Valley.” The LBL Team has a vast knowledge of these 

unique and diverse communities.

Areas of expertise include Relocation, First Time Home Buyers, Upgrading, Downsizing, Senior Transitions, 

Leasing, 1031 Exchange, Probate, Green Conservation building practices, Worldwide Referral Network and more. 

A Team with over 60 years of experience helping clients buy and sell homes.

Top tier in the SF Peninsula, NorCal region and Nationwide
Contact us for all your real estate needs!

777 Woodland Ave., 
Menlo Park

1185 Foxchase Dr., 
San Jose

1170 Foster City Blvd. #104, 
Foster City

244 Lexington Ave., 
Menlo Park

867 Woodland Ave., 
Menlo Park

112 Sand Hill Circle, 
Menlo Park

230 O’ Connor St., 
Menlo Park

West Menlo Park

Woodside Estates

Portola Valley

Active Listings Recent Sales

Coming Soon

Lyn Jason Cobb
CalRE#: 01332535
(650) 464-2622

LCobb@CBRealty.com

Beth Leathers
CalRE#: 01131116
(650) 302-2449

Beth.leathers@cbnorcal.com

Liliana Perazich
CalRE#: 02015538
(415) 297-0125

Liliana.perazich@cbnorcal.com

1376 Johnson St., 
Menlo Park

2140 Santa Cruz Ave. 
C304, D108, E104, 
Menlo Park

711 Reflection Way, 
Mountain View

268 Alexander Ave., 
Redwood City

379 East 28th Ave., 
San Mateo

533 Dellbrook Ave., 
San Francisco

12 & 14 Jennifer Pl., 
San Francisco

920 Arnold Way, 
San Jose

625 Manzanita Way, 
Woodside

THE LBL TEAM MAKING A DIFFERENCE

Local Knowledge, Commitment, Integrity
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37 Nevada St, Redwood City
$2,850,000 | 4 beds, 3 baths

1576 Hudson St, Redwood City
$1,298,000 | 3 beds, 2.5 baths

289 Almendral Ave, Atherton
$17,995,000 |

497 Stockbridge Ave, Atherton
$6,495,000 | 2 beds, 3.5 baths, guest house

935 Menlo Oaks Dr, Menlo Park
$5,950,000 |

1425 San Antonio Ave, Menlo Park 
$1,995,000 | 3 beds, 2.5 baths

713 Partridge Ave, Menlo Park
$3,039,000 | 4 beds, 3.5 baths

42 San Benito Ave, Atherton
$2,495,000 | 4 beds, 3 baths

COMING SOON 
TO MENLO PARK

5-bed Sharon Heights home 

Call for details

List prices shown. Partial sales list.

Superior Real Estate Representation
FOR THOSE WHO EXPECT ONLY THE VERY BEST

OVER $230 MILLION

Tom LeMieux, MBA

650.465.7459

Jennifer Bitter, MBA

650.308.4401
#59 Small Team WSJ

PENDING SOLD SOLD

SOLD SOLD SOLD

SOLDSOLD


