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One – THERE IS NO INVENTORY – The Truth...
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Two – PROPERTY VALUES ARE LOW – The Truth...

COLDWELL BANKER TOP 1%

DRE #01182467

WALL STREET JOURNAL’S TOP 150 AGENTS

ELAINE BERLIN WHITE
Real Estate Broker

Attorney at Law
650.566.5323

ewhite@cbnorcal.com 
www.ElaineWhite.com

“I am goal oriented—you tell me 
the result you want, and I will 
fi nd away to make it happen.”

“My job is to give you the information; 
your job is to make the decisions.”

NEW

LISTING
COMING

SOON

COMING

SOONNEW

LISTING

“Thank you for all the hard work and effort in getting our house sold in amazing time and for above asking 
price! We researched who was the best agent in the area and it was clearly you and you proved it out as 

well. We had high expectations and you exceeded them. You oversaw all the preparatory work in our absence 
and your attention to detail was excellent. Whenever an issue arose you were quick to respond and eliminate 
it as a potential stumbling block. Your knowledge and connections were critical in pricing the house correctly, 
negotiating and getting things resolved very quickly. We have moved a lot and you were clearly the best agent 
we have had. We highly recommend Elaine to anyone.”

—Jesse and Alison, Menlo Park Sellers

MENLO PARK

MENLO PARK MENLO PARK

MENLO PARK
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Exclusive Listing Agent: Sean Foley Realtor® 

DRE#00870112    |   sfoley@cbnorcal.com   |  650.207.6005 

L
ocated on one of the premier streets in Woodside, 
this stunning  5BD, 5BA residence has been 
beautifully remodeled with great style and 

inspiration.

With over 4500 square feet, the open and welcoming 
floor plan is an entertainer’s delight. It offers the finest in 
California’s fabled lifestyle, with gleaming wide-planked 
wood floors, four fireplaces, abundant natural light, 

soaring vaulted ceilings, skylights and a genuine sense of 
privacy. Doors throughout the home provide direct access 
to the grounds for seamless indoor/outdoor living.

additional Bathrooms. and guest house, new carpet in bedrooms, recreation 
room and landing; tile in bathrooms

 

DataQuick)

Exclusive Upper Olive Hill Location   308 Olive Hill Lane, Woodside

Additional Features

Offered at $5,798,000  |  
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#1 Agent, Menlo Park – El Camino Office, 2011
Ranked #53 Nationally by The Wall Street Journal, 2011

Over $1.4 Billion in Sales

Atherton

Providing A
Network of

Reputable
Home-Improvement

Professionals

Menlo Park

Woodside

OVER $501 MILLION SOLD

OVER $284 MILLION SOLDOVER $175 MILLION SOLD

OVER $201 MILLION SOLD

Portola Valley

Successfully getting

in your neighborhood
RESULTS

650.566.5353
hcornish@cbnorcal.com
DRE# 00912143

WWW.HUGHCORNISH.COM
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by Carol Blitzer
he rumors are flying: Once 
Facebook goes public, scarce 
housing will become even 

scarcer; prices will go sky high. Best 
to hold onto your house and list it 
after May, when Facebook’s initial 
public offering is expected; best to 
buy now before the hordes enter the 
fray. We’re doomed.

While some folks are digging in, 
postponing selling to take advantage 
of the upcoming Facebook million-
aire’s club, local Realtors are point-
ing out the obvious: Inventory has 
traditionally been low in Palo Alto 
and surrounding communities, and 
people still move only when they 
have to: marriage, birth, divorce, re-
marriage, job transfer, retirement, 
death. (See sidebars.)

Realistically, not that many of the 
20-somethings suddenly getting a 
potload of money will want to live 
in Palo Alto, pointed out Bob Tay-
lor of Taylor Properties, Palo Alto. 
“They’re young; they don’t have 
families. It’s not the demographic for 
those buying houses in Palo Alto or 

Menlo Park.”
When a company goes public, it’s 

common to bring in more mature 
management, he added, and those 
people might be looking.

Keri Nicholas, of Coldwell Banker, 
Menlo Park, is already seeing the ef-
fects of the impending IPO.

“Clearly Facebook has an impact. 
It has an impact right now,” she said 

in late February, soon after the an-
nounced IPO. “A lot of people are 
somewhat panicked that it’s com-
ing.”

But Nicholas pointed out that 16 
companies between San Jose and San 
Francisco are going public in the next 
nine months, and that too will have 
an impact on local markets.

“The average age of a Facebook 

SELLERS 

RETICENT TO LIST, 

BUYERS HESITANT 

TO ENTER 

THE FRAY

employee is 26. They’re going to 
want to be in the City. They want 
more of a community, not a $20 mil-
lion house.

“If they have families, they want 
to be in Menlo Park, not on a 2-acre 
parcel,” she said, noting that all as-
pects of the real-estate market are be-
ing affected, not just the high-end.

The minute Facebook announced 
its IPO, “You feel like everyone 
sort of thinks, ‘Should we wait nine 
months to put our house on the mar-
ket?’ You don’t want everyone to go 
on at the same time.

“There’s some anticipation as 
to who’s going to be buying. (But) 
they’re buying right now,” she said. 

Nicholas, who’s currently working 
with Facebook and Accel employees, 
said those at the higher end have al-
ready purchased homes, borrowing in 
the secondary marketplace through 
private banks, if necessary. She, too, 
sees the greater market impacts in 
San Francisco, Menlo Park and Palo 
Alto, “based on the fact that they’re 
young. That may change in five years 
when they get older.”

t’s the talk of the Valley — 
and on the minds of every 
buyer and seller,” Tom Le-

Mieux, of Tom LeMieux Associates, 
Menlo Park, said. 

He recalls similar conversations in 
2004 when Google went public.

“Oftentimes the expectation does 
not match the reality. I firmly believe 
the halo effect is a positive trend for 
our real estate market; what gets for-
gotten is these things play out over a 
longer time than people want to be-
lieve,” he said.

At the lower end of Menlo Park’s market, this two-bedroom, two-bath 
home at 1112 Hollyburne Ave. was offered at $319,500 in March.

(continued on page 8)

Veronica W
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Towards the high end of 
Menlo Park’s market, this five-
bedroom, five-bath home at 3 
Patricia Place was offered at 
$3,999,999 in April.
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*Information provided by the Silicon Valley Association of REALTORS® from the MLS Listings Inc.

Days on Market for Single-Family Homes

30 60 90 120 150

200920102011

Woodside

Portola Valley

Los Altos HIlls

Atherton

Redwood City

Palo Alto

Mountain View

Menlo Park

Los Altos

East Palo Alto

0 100 200 300 400 500 600

             Homes Sold 2009      Homes sold 2010                      Homes Sold 2011

Woodside

Portola Valley

Los Altos Hills

Atherton

Redwood City

Palo Alto

Mountain View

Menlo Park

Los Altos

East Palo Alto

*Information provided by the Silicon Valley Association of REALTORS® from the MLS Listings Inc.

Single-family homes sold

A year after Google’s IPO (after 
any lock-up period preventing early 
sale of stock), Atherton values de-
clined by 5 percent. Yet Menlo Park 
had a strong market that year (see 
chart). 

“I spend a fair bit of my day trying 
to dampen down the over-excitement 
about this. I do think it’s positive, but 

not an overnight phenomenon,” he 
said. 

“A lot of sellers who are in a posi-
tion to pick their time certainly are 
balancing whether now is the right 
time — and I think it’s a very good 
time for sellers. It begs the question: 
Will a year from now be better? No 
one can answer,” LeMieux said, add-
ing his speculation that the market 
will be the same or better a year from 
now.

“I’d like to believe that our market 
is driven by many more fundamentals 
than one or two high-profile IPOs — 
by NASDAQ, how well firms are 
doing in the Valley,” he said. That’s 
what leads to the optimism his clients 
are feeling now.

LeMieux is seeing the most action 
in Palo Alto in the under $2.5 million 
range, along with a resurgence at the 
higher end. “Atherton had two sales 
above $10 million in 2010” but had 
nine last year and already one so far 
this year, he added.

But other things besides Face-
book’s hoopla are impacting prices, 
mainly low inventory, Taylor said. On 
a sunny day in February, there were 
only 30 properties on the market in 
Palo Alto, with even less in Menlo 
Park. He pointed to the difficulty in 
qualifying for loans, especially if 
they’re looking to move from a $2 
million house to a $3 million house.

“It’s a painful process. (People say) 
rather than go through that, I just 
won’t move,” he said.

hose brave enough to test the 
market are finding a fast-
paced atmosphere.

Nicholas said she’s seeing “mul-
tiple offers on most properties,” 

Google stock vs. buying a house

If you received 10,000 shares of Google stock at the IPO price of 
$85, it was worth $850,000 in August 2004, but that rose to $2,040,000 
six months later when most shares were eligible to sell.

If you didn’t sell the stock until March 2012, that stock would have 
gone for $6,150,000.

Meanwhile, if you’d invested your Google stock in Palo Alto real 
estate in 2005, you could have bought roughly one-and-a-half median-
priced Palo Alto homes at $1,300,000 each. The value of those homes 
could have increased to $2,246,350 by 2011 (again, roughly one-and-
a-half median-priced homes of $1,431,500 each).

If you had made a down payment on one house in Atherton in 2005, 
you would have paid $3,000,000. If you’d held on to the stock and 
bought a home in 2011, when your stock was worth $6,150,000, you 
could have bought a median-priced Atherton home free and clear for 
$3,290,000 million.

*most shareholders not eligible to sell stock until six months later

Google stock  
price

What 10K shares  
was worth

Median Palo Alto  
house price

Median Atherton  
house price

August 
2004*

$85 $850K $1.15M (2004) $3.0M (2004)

February 
2005

$204 $2.04M $1.30M (2005) $3.0M (2005)

March 
2012

$615 $6.15M $1.43M (2011) $3.29M (2011)

noting that she’s seeing a large in-
crease in off-market sales “getting 
tremendous prices.” Of 14 sales to 
date, eight were off-market, she 
added.

And that competitive environ-
ment comes right back to lack of 
inventory.

“We traditionally have had an un-
dersupplied market here; there are 
no more large tracts of land to add 
to the supply, LeMieux said.

“We also have an area that people 
like to stay in. If you sell, where are 
you going to go?” he added.

Nicholas is in total agreement. 
“I don’t foresee that much more 
inventory coming — more, but not 
to levels that we’re used to. A lot 
of people are unsure of where to 
go,” she said, noting that the area 
doesn’t have a lot of senior housing. 
She contrasted this to 20 years ago 
when people would hit a certain age 
and move.

“(Lack of inventory is) causing 
everyone to go, ‘Uh oh, are we go-

ing to get in?’ The market has al-
ways been strong,” she added.

LeMieux agreed that inventory 
was the biggest obstacle to sales. 
“Over the last 10-15 years it’s been 
harder to be a buyer than a seller,” 
he said. In 2008-09, the “playing 
field leveled a little bit; now that 
seems to be tipping again toward 
the sellers,” he added. 

Some may be encountering chal-
lenges in financing, but LeMieux 
pointed to the “higher-quality buyer 
where financing is not a problem.”

Taylor noted that he’s been seeing 
many more cash sales — one way 
to get around the financing diffi-
culties.

“Now it’s all income and credit; 
equity is irrelevant,” Taylor said. “If 
you’re downsizing, as long as you 
don’t need a loan, you’re fine.”

“We do have a fair number of 
cash buyers,” LeMieux said, but 
noted that, “One buyer could pay 
all cash but is almost incentivized 

‘Facebook effect’
(continued from page 6)

Built in 2008, this four-bedroom, six-bathroom home at 2950 Alexis Drive in Palo Alto was on the market for 
$7,895,000 in April.

Entry level in Palo Alto in April included this one-bedroom, one-bath 
home built in 1928 at 3370 Park Blvd., offered at $508,888.

Veronica W
eber

(continued on page 10)

C
hris Ricketts
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Menlo Park

Year Sales Median % price change

2004 500 $975,000 15.1%

2005 451 $1,255,000 28.7%

2006 377 $1,270,000 1.2%

2007 410 $1,261,000 -.7%

2008 300 $1,386,000 9.9%

2009 315 $1,095,000 -21%

2010 356 $1,200,000 9.6%

2011 373 $1,198,801 <.1%

*Information provided by the Silicon Valley Association 
of REALTORS® from MLSListings Inc.

Single-Family Home Sales

Palo Alto

Year Sales Median % price change

2004 605 $1,150,000 27.1%

2005 532 $1,300,000 13.0%

2006 516 $1,345,000 3.5%

2007 463 $1,555,000 15.6%

2008 356 $1,550,000 -0.3%

2009 387 $1,334,500 -13.9%

2010 443 $1,385,000 3.8%

2011 452 $1,431,500 3.3%

Median prices for single-family homes
City Median Price

2011
Median Price
2010

Median Price
2009

East Palo Alto $254,450 $247,250 $249,750

Los Altos $1,647,500 $1,550,000 $1,510,000

Menlo Park $1,198,801 $1,200,000 $1,095,000

Mountain View $965,000 $902,500 $874,840

Palo Alto $1,431,500 $1,385,000 $1,334,500

Redwood City $684,000 $717,900 $672,000

Atherton $3,288,000 $2,900,000 $2,790,000

Los Altos Hills $2,300,000 $2,315,000 $2,435,000

Portola Valley $1,850,000 $1,722,000 $1,650,000

Woodside $1,800,000 $1,755,000 $1,568,000

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

elly and Mitch Zenger sold 
their Midtown Palo Alto 
home last year and were bid-

ing their time, waiting for the right 
property to come on the market.

Their intent was not to leave Palo 
Alto but to downsize, move to a 
neighborhood closer to Palo Alto 
High School and to find another 
place to fix up.

The Zengers and their four chil-
dren had lived on Bryant Street for 
10 years, in an odd part of town 
where the kids went to El Carmelo 

Elementary and JLS Middle School 
but continued on to Paly — without 
their peers who went to Gunn.

“They’re always the new kids,” 
Mitch Zenger said.

“We didn’t need as much house 
anymore,” Kelly Zenger said, add-
ing that their oldest son is in college, 
with one in high school, one in mid-
dle school and the last in elementary 
school.

While location and downsizing 
were important, what the couple re-
ally wanted was “our next project,” 

he said. “We’ve enjoyed the building 
process; we’ve done two houses, and 
we were ready to do another project. 
We enjoy finding something and re-
modeling.”

“At one phase we needed a park 
in the backyard; now we’re off on 
weekends, going to sports, taking 
vacations together and don’t need 
as much space,” said Kelly, who 
describes herself as a “stay-at-home 
mom” who loves the creative pro-
cess of remodeling houses.

“I enjoy looking at the new prod-
ucts, new appliances, modern tech-
nology that you can put in your 
home. I’m a nurse but have this side 
that needs to create and decorate. 
We work well together; we’ve found 
great contractors, had positive expe-
riences,” she said.

“The other part of building that I 
like is it’s physical, tangible. You ac-
tually can accomplish something,” 
Mitch added. “So much of my busi-
ness (selling consulting services at 
Cisco Systems) is service-oriented. 
I deal with people, problems — it’s 
never really done.

“With a house, you build it and 
it’s done.” 

So they rented a home in Old Palo 
Alto and started scouting for their 
next project.

“We’d been shopping around; we 
put an offer on one house that had 
the crazy 20 offers kind of thing. We 
didn’t get it,” Mitch said. 

But just before Christmas the 
mother of a friend passed away. 
“We knew the family. Our fami-
lies grew up together,” Mitch said. 

He mentioned to the family that if 
they were interested in selling, the 
Zengers would like to do a direct 
transaction.

Part of the process of looking for 
their next house was studying the lo-
cal market.

“We did the comps ourselves. ... 
We track it all the time. It’s kind of 
a hobby of ours. We know the area 
and can find out a lot on the Inter-
net,” Kelly said. “Both parties were 
easygoing, trying to be fair.”

“There were no multiple bids or 
price war. We had conversations di-
rectly with the family. I did the com-
petitive analysis, did the comps, did 
all that negotiation,” Mitch said.

The hardest part was settling on 
financing.

“Getting the mortgage was an 
absolute nightmare, with the lender 
asking multiple times for ridiculous 
requirements,” Mitch said.

That included six months of pay 
stubs plus a live person answering 
the phone to say he worked there and 
a letter from the CEO saying Mitch 
wasn’t an owner of the company.

Ultimately, the bank misspelled 
the street name, Southampton, add-
ing a second “h” in the middle. 

“We had to redo everything,” 
Kelly said. 

“They stalled; I had to sign a let-
ter acknowledging I had to pay ad-
ditional interest. It’s borderline infu-
riating/comical. You have to laugh 
because it’s so ridiculous,” Mitch 
said.

In the end, “We just tried to be 
super patient. You can’t rush them; 

you know they have the control. You 
just show up — even in San Jose — 
with the papers,” Kelly said, always 
being gracious and thanking them 
for their time.

Even with requesting a rush ap-
proval that was supposed to take 24 
hours, funding was delayed eight 
days. But they ultimately closed on 
the new house in Leland Manor.

Next comes finalizing plans to 
add about 800 square feet while up-
grading the kitchen and bathrooms 
and adding a master suite.

The whole project should take 
four to six months.

Because they’ve done this three 
times, the Zengers can offer advice 
for others seeking houses in Palo 
Alto. 

Service, talk to friends, let it be 
known you’re looking. “Real estate 
agents can only do so much; you’re 
personally invested in finding a 
home for your family. It’s just easy 
to do a little investigative work your-
self,” Kelly said.

that if a house looked abandoned, 
they’ve asked neighbors — “not that 
that ever worked out,” he said.

were concerned with how busy 
agents are; some are too busy and 
don’t call you back,” Kelly said.

Her final thought: “You don’t want 
to be too aggressive, but find out as 
much as you can about a property, 
who owns it.” 

— Carol Blitzer

SEEKING THEIR NEXT FIXER-UPPER

to finance because of a mortgage 
subsidy (offered) through his com-
pany as part of his relocation pack-
age.”

But the cost of borrowing is “at-
tractive. Even though lenders are 
scrutinizing buyers more closely, 
we have the type of buyers here 
lenders want to lend to,” he said.

LeMieux sees a gradual improve-
ment in the market this year. “All 
of that is creating a scenario where 
buyers are more confident in their 
jobs, stock positions, their income, 
how their companies are doing. If 
you don’t have confidence in that, 
you’re not going to go out and buy 
a home,” he said.

ob Taylor believes the big-
ger “Facebook effect” will 
kick in down the road, long 

after restrictions on employees’ sale 
of stock are lifted, which could eas-
ily extend from six months to a year 
after the IPO.

“Psychologically, it’s there imme-
diately, but we really won’t see it for 
a year or more,” he said. 

Other factors will be impacting 
home sales, such as how many com-
panies are hiring in the Valley and 
the general revival of the tech sector 
and rising rents that “will eventually 
push people to buy,” he added.

But he keeps coming back to local 
reality. “There’s pent-up demand,” 
he said.

Looking down the line, Taylor sees 
the “Facebook effect” having a po-

tential large impact not so much be-
cause of the instant millionaires but 
because the company projects hiring 
9,000 people in the next few years.

“Where are they going to live? 
They want people to live nearby,” 
Taylor said, pointing to Google’s col-
lege-like campus and recent rezoning 
of nearby Mountain View properties 
that can be used for housing.

“It’s a company-town model: If 
they’re successful, it’ll have a spill-
over effect on real estate,” he said.

And he sees an even bigger effect 
in the years to come when Facebook 
starts buying other companies. “Then 
a group of employees will get instant 
money,” he said. 

Associate Editor Carol Blitzer 
can be emailed at cblitzer@paweek-
ly.com.

Kelly and Mitch Zenger stand in the dining room of their new home, 
which was decorated in a country-farmhouse motif. Their plan is to 
remove the fireplace and turn it into a master bedroom.

Veronica W
eber

‘Facebook effect’
(continued from page 8)
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by Eric Van Susteren
hen Midtown Palo Alto residents 
Aviva and Ben Saitz successfully 
refinanced their house in fall 2011, 

they were able to take advantage of interest 
rates that are dramatically lower than they 
were three years ago.

“We ended up saving like $200 a month,” 
said Aviva Saitz, whose interest rate dropped 
from about 4.4 percent to 4 percent. “But I 
was surprised; it was equally as cumbersome 
in terms of paperwork as it was buying the 
house.” 

The increase in paperwork is a byproduct of 
heightened regulation in the industry after the 
financial crisis, said Sheryl Klein, owner and 
broker at Crescent Capital in Palo Alto. But 
Klein said there are benefits for borrowers that 
come with the extra scrutiny. 

“I think there’s a lot more transparency for 
them even though it’s a little more cumbersome 
for us,” she said.

Anti-steering rules prevent loan originators 
from “steering” borrowers toward a particular 
plan that might be most beneficial to the origi-
nator. By using intermediary appraisal-man-
agement companies, contact between brokers 
and appraisers has been limited to stymie any 
unethical influence on the appraiser a broker 
might have.

Christine Kani, a private mortgage banker 
with Private Mortgage Advisors LLC, said the 
people who probably benefit the most from 

refinancing are those who will stay in their 
houses for some time.

“If they did a financing event even a year ago, 
chances are it’s worth an investigation,” she 
said. “A lot of things can happen and they’re 
looking at dropping potentially 2 percent. For 
people who haven’t done anything for four or 
five years that’s kind of the delta.”

Even with low interest rates and newer regu-
lations, Samira Kolia, senior vice president, 
homes sales manager at Bank of America said 
it’s important for borrowers to be familiar with 
the ins and outs of the refinancing process, par-
ticularly in the Palo Alto area, where the aver-
age mortgage loan is more than $500,000.

Borrowers should first consider their goals 
and what it is they are looking for in a loan in 
relation to their future plans. Those who are 
going to be in their house for a short period of 
time will have different priorities than those 
who are hoping to retire in their house, said 
Klein.

“A good loan officer is going to ask you 
about your 5- to 10-year plan and your personal 
and economic situation,” she said.

Saitz and her husband refinanced through 
Bank of America, the bank with which they 
had an existing relationship, but another Mid-
town resident who asked not to be named said 
she found success by shopping around.

“I’d really recommend to check Google and 

2

3

4

5

6

2010 2011 2012

In
te

re
st

 r
at

e

30-year fixed-rate mortgages

15-year fixed-rate mortgages

5-year adjustable-rate mortgages
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Interest rate trends since 2010

BE PREPARED FOR A NIT-PICKING PROCESS

‘If something 
doesn’t make 
sense, then find 
out about it.  
It’s one of 
the biggest 
financial
decisions 
people make 
and an 
educated 
borrower is the 
best kind of 
borrower.’

—Sheryl Klein, 
owner and broker, 

Crescent Capital, Palo Alto

(continued on page 16)
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2775 Middlefi eld Rd, Palo Alto, CA 94306  |  Phone: (650)321-1596  Fax: (650)328-1809

Midtown Realty presents...

DRE#00849721

A wonderful opportunity to 
build your dream home!

Spacious lot of over 14,000 square feet

385 ANITA AVENUE, LOS ALTOS

Listed by: Tim Foy   Offered at $1,700,000

  Rustic setting yet just minutes 
from schools, parks, shopping 
and transportation
 Situated on a small cul-de-sac
 Outstanding schools
 Light and bright home…
 2 bedrooms 1 ½ bathrooms

  Updated kitchen and 
bathrooms
 Hardwood floors
  Large deck overlooking the 
grounds
  Approx. 1,056 sq.ft. of living 
space

By Appointment

2 bedrooms, 1 bathroom |Approx: 1,021 sq.ft. of living space |Approx: 6,030 sq.ft. lot size
Listed by: Tim Foy   Offered at $1,150,000

2 bedrooms, 1 bathroom | Approx. 1,000 sq. ft. of living space | Approx. 5,828 sq.ft. lot size
Listed by: Tim Foy  Offered at $995,000

2 bedrooms, 2 baths |Approx 1,445 sq. ft. of living space…with the feel of a single family home
Listed by: Tim Foy & Molly Foy Rich  Offered at $1,100,000

2 bedrooms, 1 bathroom |Approx. 860 sq.ft. of living space | Approx. 6,180 sq.ft. lot size
Listed by: Tim Foy  Offered at $1,050,000

SOLD

SOLD

SOLD

SOLD

SOLD

SOLD

2 bedrooms, 2.5 bathrooms |Approx. 1,614 sq.ft. of living space
Listed by: Leslie Zeisler  Offered at $659,000

 3 bedrooms, 2 baths | Approx. 1,424 sq. ft. of living space | Approx 6,000 sq. ft. lot size
Listed by: Lisa Knox   Offered at $1,085,000

Spring Real Estate Special Section I  Page 13
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RE/MAX Dis nc ve Proper es 

Work with someone who cares! 

 

Recent Sales in  
Menlo Park & Atherton 

Omar Kinaan 
Realtor, CDPE 

DRE#01723115 
650.776.2828 

Omar@Kinaan.com 
 

648 Santa Cruz Ave, Menlo Park  www.Kinaan.com Phone: (650)776-2828 

 329 Oak Ct, Menlo Park 

 5060 Middlefield Rd, Atherton* 

 350 McKendry Pl, Menlo Park 

1475 Woodland Ave, Menlo Park* 1023 Henderson Ave, Menlo Park* 

*Represented the Buyers 

133 Burns Ave, Atherton* 1455 Woodland Ave, Menlo Park 

Pending Sale 

SPRING REAL ESTATE 2012

Yelp,” she said, referring to the online review 
website. “People who have had really good ex-
periences will sometimes write about them.”

The resident said she was able to decrease 
the interest rate on her 30-year fixed loan from 
4.15 percent to 2.75 percent. 

A major part of the process is appraising the 
market value of the borrower’s home. Kani 
said the use of appraisal-management com-
panies has broadened the range in which an 
appraiser might work.

“They do it regionally, but our region might 
extend all the way east of Pleasanton,” she 
said. “And you have no control over who’s go-
ing to do it.”

Klein said appraisers unfamiliar with the 
local area can work against borrowers. “Some-
times there are nuances about a particular 
neighborhood that the appraiser might not be 
aware of if they don’t live here,” she said.

To counteract this, Kani will sometimes ad-
vise clients to order a 48-hour rush appraisal 
of their home, usually at the cost of an admin-
istrative fee. This tactic increases the chance 
that the borrower will get an appraiser famil-
iar with the area, because few appraisers will 
want to drive hours to a location, drive back, 
and then file the report within a 48-hour time 
span.

Borrowers should be prepared to have all 
of their financial information closely scruti-
nized by the lender before the loan takes place. 
Saitz said the level of detail her bank went into 
surprised her, checking for details from even 
small deposits into her family’s account. Klein 
said it’s best not to take this part personally.

“Realize it’s not just you,” she said. “It’s ev-
eryone who has to do this, and it’s a result of 

the mortgage crisis and all the loans before 
where people had to provide less documenta-
tion.”

Kani said this part of the process can be 
particularly difficult for the self-employed, 
many of whom are able to reduce tax burden 
by writing off a significant number of costs as 
business expenses. While this strategy saves 
money in taxes, it can be problematic in at-
taining a conventional loan. 

“Those people who are preparing their taxes 
should consider not writing as much off so that 
they can fit into a particular qualification, and 
after they refinance go ahead and write off 
what you want in the following year,” she said. 
“Collaborate with your broker and your CPA, 
and your CPA might say that you should pay 
more taxes and in the end you should come out 
ahead from the refinance.”

Borrowers should be sure they understand 
their good-faith estimates — the document 
that contains all costs associated with the loan 
— in minute detail, said Klein.

Excessive closing costs and other fees might 
counteract or render useless the savings from 
a refinance. 

“With no points and standard closing costs, 
my rule of thumb is that your rate should im-
prove by at least half a percent,” said Kani. 
“If there are no costs whatsoever, even just 
reducing your rate by just a quarter can be 
worth it.” 

Klein said one of the main things she does is 
encourage people to ask a lot of questions.

“If something doesn’t make sense, then 
find out about it,” she said. “It’s one of the 
biggest financial decisions people make and 
an educated borrower is the best kind of 
borrower.” 

Editorial Assistant Eric Van Susteren can 
be emailed at evansusteren@paweekly.com.

2198 AVY AVENUE  MENLO PARK  650.854.9090
www.rkiinteriordesign.com

INTERIOR DESIGN  
IS AN ART FORM.  
LET US HELP YOU CREATE  
YOUR MASTERPIECE.

LEED AP & Certified Green Building Professional

Commercial & Residental  ■  Wealth of experience   

Attention to detail  ■  Fluency in all design styles   

Excellent references

RKI Interior Design is a full service firm with 

a dedicated office, resource library, and 

staff to handle any project: Residential, 

Commercial or Hospitality.

We also collaborate with architects and 

builders to provide clients with individual 

and creative design solutions for new home 

construction and remodeling projects. 

The RKI team strives to create living and 

working environments within a range of 

decorating styles suited to the client.

Refinance
(continued from page 12)
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apr.com

PALO ALTO  | 578 Universi ty  Avenue 650.323.1111
MENLO PARK  | 1550 El  Camino Real 650.462.1111
WOODSIDE  | 2930 Woodside Road 650.529.1111

There is a reason you see so 
many of our Sold signs in your
neighborhood. We are ranked
the #1 residential real estate
firm in Silicon Valley* and fifth
largest in the nation.†

Put our 20-plus years of
knowledge and strength to 
work for you. Contact an APR
sales professional today.
*Source: San Jose Business Journal – March 30, 2012

†Source: 2012 REAL Trends Top 500 survey, ranked by Closed Sales
Volume in 2011

Spring Real Estate Special Section I  Page 17



a p r . c o m

There is a spir i t  that dis t inguishes us.  Together we seek bold innovations in 

the way we manage technology, organize our company  

and advance the s tandards of our industr y.

apr.com  |   Palo Alto Office  578 University Ave  650.323.1111

Menlo Park Office  1550 El Camino Real, Suite 100  650.462.1111  |  Woodside Office  2930 Woodside Rd  650.529.1111

APR COUNTIES   |   Santa Clara  |   San Mateo  |   San Francisco  |   Alameda  |   Contra Costa  |   Monterey  |   Santa Cruz

Palo Alto – Prime Old Palo Alto. Spacious 
& upscale 5 bd/4.5 ba floor plan + 4 car 
underground garage. Near Walter Hays 
Elementary, Jordan Middle & Paly. 
  $4,695,000

Sherry Bucolo 
650.207.9909
sbucolo@apr.com

Los Altos Hills – Gorgeous Mediterranean 
villa surrounded by grape vines. Chef’s kitchen, 
vaulted ceilings, beautiful pool area, views. 5 
car garage.  
 $4,295,000

Kelly Lawson
650.255.3983
klawson@apr.com

Menlo Park – Outstanding quality new 
construction underway 2012.  5700+/-sf, 5bd/6ba 
+ office or 6th bedroom. 3 levels. Add your 
own personal touch.  Menlo Park Schools. 
 $4,898,000

Joe Parsons
650.279.8892

joeparsons@apr.com

NEW CONSTRUCTION

Palo Alto – Exquisite 6,853± home built in 
2007 with the finest amenities on a 15,600+ 
sf lot. Stunning lower level w/home theatre. 
Represented Buyers.  
 $4,250,000

Christy 
Giuliacci

650.380.5989
christy@apr.com

SOLD

Palo Alto  – Grand Crescent Park estate. 6 
BR/5BA plus 1 bedroom guest cottage on park 
like 75,000sf lot. One of Palo Alto’s largest 
parcels. A one of a kind opportunity.  
 $8,995,000

Alan Dunckel 
and Derk Brill 
650.543.1117
dbrill@apr.com

Los Altos Hills – Resort style living minutes 
from downtown. 5BR/6BA on 1+ acre is the 
ultimate in entertaining and indoor/outdoor 
living with pool, outdoor kitchen and gardens. 
 $4,288,000

Alan Dunckel 
and Derk Brill 
650.543.1117
dbrill@apr.com

Los Altos Hills – Expansive Tuscan style home.  
7BR/6.5BA with over 7,400sf of living space, 
newly updated kitchen and media room. Ample 
entertaining with outdoor kitchen and pool. 
  Call for Price

Alan Dunckel 
and Derk Brill 
650.543.1117
dbrill@apr.com

COMING SOON

Los Altos Hills – Dramatic contemporary 
new construction with 200 Green Point raiting. 
5BR/5.5BA featuring walls of glass and the 
latest tech advancements. Quiet and serene, yet 
5 minutes to highways.  $4,488,000

Alan Dunckel 
and Derk Brill 
650.543.1117
dbrill@apr.com

SOLD
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apr.com  |   Palo Alto Office  578 University Ave  650.323.1111
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Menlo Park – Stately traditional 5bd / 5.5ba 
home with classic architectural details situated 
on over 1/3 acre lot. Sold off market with 
multiple offers!  
 $3,495,000

Colleen 
Foraker

650.380.0085
cforaker@apr.com

SOLD

Menlo Park – Classic and elegant 5bd, 3-level 
home in Central Menlo offers estate amenities 
in a friendly neighborhood close to downtown.  
Fantastic public and private schools. 
  $3,999,999

Mary Gilles
650.814.0858
mgilles@apr.com

Woodside – 3000+/-sf structure built April 
2011, on 3+/-ac parcel. Live in exceptional 
contemporary guest house while you build your 
new main residence, with “approved” plans. 
Spectacular Western hills views.  Call for Price

Diane Rothe
650.787.9894
drothe@apr.com

Los Altos Hills – Privacy & luxury remodeled 
home with lovely Bay, hills and city light views. 
Extensively renovated in 2001. 4bd, 3.5ba offers 
state-of-the-art amenities and premier finishes. 
 $3,999,000

Grace C. Wu
650.208.3668

gwu@apr.com

Portola Valley – Featuring sweeping views 
of the hills, this custom-designed 5bd, 7-year 
old Craftsman style home was designed 
with an emphasis on light and open spaces. 
 $3,875,000

Ellen Ashley
650.888.1886
eashley@apr.com

Menlo Park – Exquisite custom home built 
in 2002 with unrivaled style and design. 
Picturesque & private 1/2 acre lot in desirable 
Menlo Oaks near top schools.  
 $3,950,000

Sherry Bucolo 
650.207.9909
sbucolo@apr.com

LOS ALTOS – Sensational new 6500+ sq. ft. 
home located on quiet N. Los Altos cul-de-sac. 
5bd/5.5ba, home theater, wine cellar.  Many fine 
luxury appointments.  Represented the winning 
Buyer offer.  $3,750,000

Connie Linton
650.400.4873
clinton@apr.com

SOLD

Palo Alto – Rare opportunity in North Palo Alto. 
Over 30,000 sq.ft. lot with 3 buildings on the 
same parcel.  
 
 $4,200,000

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com

SOLD
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Palo Alto – Stunning newer custom home built 
with exquisite attention to detail. 4 spacious 
bedrooms, 3.5 baths. Located in desirable 
Community Center location.  
 $3,395,000

Jenny Teng
650.245.4490
jteng@apr.com

Los Altos Hills – 1 of 3 Newly constructed 
Spanish inspired homes, backs to LA gold 
course 6bd/4ba - 3891 sf.  
 
 $2,798,000

John Forsyth 
James

650.218.4337
John.James@apr.com

Palo Alto – New Mediterranean home located 
in quiet location in Midtown. 5bd/4.5 baths 3 
full suites, Separate office, 2 car garage, 8800+/- 
lot 3000+/- home.  
 $2,998,000

Kathleen 
Wilson

650.543.1094
kwilson@apr.com

San Carlos – Breathtaking panoramic views 
include SF, Treasure Island, 3 bridges. 6000+/-sf. 
Amazing details in this 6bd/6.5ba with office, 
4-car garage.  
 $2,750,000

Elyse Barca
650.743.0734
ebarca@apr.com

Palo Alto – Fabulous prime Old Palo Alto 
5bd, 2.5ba, approx 2800 sq ft. Elegant and 
comfortable large living room with fireplace, 
hardwood floors and glass doors leading to 
back patio.  $3,195,000

Alan Dunckel
650.543.1074

adunckel@apr.com

Palo Alto – Historical Professorville home with 
5 bedrooms, 2 baths upstairs, amazing wood 
work, full basement with windows and in near 
original condition.  
 Call for Price

Ted Paulin
650.766.6325
tpaulin@apr.com

COMING SOON

Portola Valley – Spectacular views from this 
beautifully updated 4bd/3.5ba contemporary 
style home on 2.5+/-acres in central Portola 
Valley.  
 $2,995,000

Ellen Ashley
650.888.1886
eashley@apr.com

JUST LISTED

Palo Alto – New 5bd/3.5ba Craftsman 
construction by Roger Kohler with 3,070+/- sq.ft. 
– chef’s kitchen, family room, oak hardwood, & 
covered porches.  
 $2,788,000

John Forsyth 
James

650.218.4337
John.James@apr.com

SOLD

Page 20 I Spring Real Estate Special Section



a p r . c o m

There is a spir i t  that dis t inguishes us.  Together we seek bold innovations in 

the way we manage technology, organize our company  

and advance the s tandards of our industr y.

apr.com  |   Palo Alto Office  578 University Ave  650.323.1111

Menlo Park Office  1550 El Camino Real, Suite 100  650.462.1111  |  Woodside Office  2930 Woodside Rd  650.529.1111

APR COUNTIES   |   Santa Clara  |   San Mateo  |   San Francisco  |   Alameda  |   Contra Costa  |   Monterey  |   Santa Cruz

Palo Alto – Beautifully located 4 bedroom, 3 
bath Traditional home in North Palo Alto, family 
room/kitchen. Built in 2000. Duveneck, Jordan, 
Paly.  
 $2,230,000

Michael Hall
650.465.1651
mhall@apr.com

Palo Alto – Exquisite, Bright Top Floor, 3bd/2 
ba Condo in Downtown Woodmark Complex 
has Many Upgrades & Custom Cabinetry of 
Exceptional craftsmanship.  
 $2,495,000

Shari Ornstein
650.543.1077

sornstein@apr.com 

Palo Alto – Elegant home situated in a quiet 
cul-de-sac in Adobe Meadow. 4 Beds, 2.5 Baths, 
around 2736 sq. ft. Represented buyer. 
 
 $2,280,000

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com

SOLD
Palo Alto – Traditional Tudor home: 5bd/3ba, 
spacious LR, Formal DR, kitchen/FR open to 
large yard & pool area. Master suite with 
office & fireplace. New Roof, carpet & yards. 
 $2,222,000

Grace C. Wu
650.208.3668

gwu@apr.com

SOLD

Menlo Park – Successfully represented buyer 
in the purchase of this charming 5bd / 3.5ba 
Allied Arts home with multiple offers!  
 
 $2,490,000

Colleen 
Foraker

650.380.0085
cforaker@apr.com

SOLD

Palo Alto – A wonderful blend of open floor 
plan with traditional architectural details in this 
newly remodeled home. 4bd/3ba in Crescent 
Park neighborhood location. Represented the 
winning Buyer offer.

Connie Linton
650.400.4873
clinton@apr.com

SOLD
Palo Alto – Spectacular 3,100 ± sf Craftsman 
built in 2006. Large 9,444± sf lot with extensive 
patios and outdoor kitchen. Sold for over the 
asking price with multiple offers.  
 $2,399,000

Christy 
Giuliacci

650.380.5989
christy@apr.com

SOLD

Palo Alto – Located in sought after Community 
Center this updated 4 bed, 3 bath Atrium 
Eichler, with soaring ceilings and an open floor 
plan, sold with multiple offers above the list 
price.  $2,350,000

Denise Simons
650.543.1104

dsimons@apr.com

SOLD
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Menlo Park – Beautifully updated 3 bedroom, 
3 bath home with 2 bedroom, 1 bath in-law unit 
over 3 car garage. Built in 1990. Las Lomitas 
Schools.  
 $1,895,000

Michael Hall
650.465.1651
mhall@apr.com

Palo Alto – Downtown Fourplex, just blocks 
away from University Ave and Stanford 
University. Great Unit mix . Walkscore:86. 
Represented Buyer.  
 $1,775,000

Leika Kejriwal 
650.218.5345

leika@apr.com

Saratoga – Updated ranch style home with 
excellent Saratoga schools. 4 bedrooms, 3 
bathrooms, around 2856 sq.ft.  
 
 Call for Price

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com  

COMING SOON
Menlo Park – Lovely 3bd/2.5ba home in west 
Menlo. House is 2170+/-sf, Lot is 10,010+/-sf. 
Office with half-bath and separate entrance. 
Vaulted ceiling in living room.  
 $1,849,000

Jack & Jolaine 
Woodson

650.740.9694
jwoodson@apr.com

COMING SOON

Los Altos Hills – 1.13 Acre lot w/ plans by 
Architect Torin Knorr. Approx. 7,109 +/- sf of 
living on 3 levels. 6 bd/6 full, 2 half ba, plus 
study. 3-car garage w/ elevator.  
 Call for Price

Anna Park
650.543.1080
apark@apr.com

SOLD
Palo Alto – Sold within a week above list price 
with multiple offers! Beautifully remodeled 
4bd/2.5ba home with large 7,500+/-sf lot plus 
gorgeous kitchen, family room & master suite! 
 $1,940,000

Greg Celotti
650-740-1580
gcelotti@apr.com

SOLD

Palo Alto – Elegant 4br, 2ba Ranch home in 
desirable Community Center area. Detailed with 
bay windows, crown molding, skylights and 
more. Sold within 7 days!  $1,890,000

Delia Fei
650.269.3422
dfei@apr.com

Valerie Lo
650.288.2237 
vlo@apr.com

SOLD

Palo Alto – Gracious Crescent Park three 
bedroom, two bath home with cottage, on a 
handsome street. Listed and sold by Alain Pinel 
Realtors, with Emely representing the buyer.

Emely 
Weissman

650.543.1057
eweissma@apr.com 

SOLD
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Menlo Park – Beautiful newer home, Morgan 
Lane in desirable Lindfield Oaks. 4bd/3ba with 
a state of the art kitchen, elegant master suite & 
so much more!  
 $1,595,000

Betsy Dwyer
650.543.1056
bdwyer@apr.com

Palo Alto – Charming north Palo Alto home 
featuring 3 spacious bedrooms, 2 baths, cozy 
eat-in kitchen, elegant living/dining room, wood 
floors, ample yard, top schools.  
 Call for Price

Shelly 
Roberson

650.464.3797
sroberson@apr.com

Menlo Park – New construction on a large 
10,400 square foot lot , 3 Bedrooms, 3.5 
Bathrooms, around 3284sq.ft. Represented 
buyer.  
 Call for Price

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com

SOLD

Palo Alto – Green Gable Gem! Over 2000 sq. 
ft. of living space on over 8000 sq. ft. lot. 4 
bedrooms, 2 bathrooms.  
 
 Call for Price

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com

COMING SOON
Los Altos – This charming home with a 
contemporary feel is located on a beautiful 
tree-line cul-de-sac near the village in Los Altos. 
Turn-key. Excellent Los Altos schools. Close to 
commute routes.  $1,598,000

Estela 
Freeman

650.323.1111
efreeman@apr.com 

COMING SOON

Palo Alto – Spacious home on one of the most 
desirable streets in Midtown. 5 Beds, 3 Baths, 
over 2500sq.ft.  
 
 Call for Price

Julie Tsai Law
650.799.8888

Julie@JulieTsaiLaw.com

COMING SOON

Menlo Park – Beautifully remodeled 
4bd/3.5ba on a quiet cul-de-sac in sought-after 
neighborhood.  Las Lomitas schools and access 
to Stanford. Represented Buyer.  
 $1,760,000

SOLD

Mary Merkert
650.303.2221

mmerkert@apr.com

Joe Merkert
650.387.5464

jmerkert@apr.com

Cupertino – Premium Cupertino foothills 
location. Handsomely updated 4bd/2.5ba, 
2-story on almost half acre. Expansive 
lawns, private setting, fabulous canyon view. 
 $1,699,000

Elyse Barca
650.743.0734
ebarca@apr.com

SALE PENDING
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Palo Alto – Wrap around yard with 4 bedrooms, 
3 baths, family room, formal living/dining in 
the Greater Crescent Park Addition, Large 10, 
700 sq ft lot. Potential to add on or remodel.
 $1,495,000

Arti Miglani
650.804.6942

amiglani@apr.com

Los Altos – Beautifully updated and expanded 
home. Close to all North Los Altos schools. 
Represent Buyers. Sold with multiple offers 
within a week.  
 $1,428,000

Jing-Jing Guo
650.543.1058
jingjing@apr.com

SOLD

Palo Alto – Charming remodeled 3 bedroom, 2 
bath, 1280 sq ft home, on a 7000 sq ft lot. Great 
Mid Town location.  
 
 Call for Price

Arti Miglani
650.804.6942

amiglani@apr.com

SOLD

Menlo Park – Spacious 4bd / 2.5ba 
contemporary style home on a private wooded 
lot and nestled in a quite Sharon Heights cul-
de-sac.  
 $1,550,000

SOLD

Scott O’Brien
650.833.8636

sobrien@apr.com

Colleen Foraker
650.380.0085

cforaker@apr.com

Palo Alto – Lovely expanded and updated 5bd, 
2ba home in desirable Green Gables. Great 
home in a wonderful neighborhood with top PA 
schools. Sold for over asking price with multiple 
offers.  $1,548,000

SOLD

Jennifer Buenrostro
650.543.1097

jbuenrostro@apr.com

Nancy Mott
650.543.1049

nmott@apr.com

Menlo Park – Located in the desirable Willows 
neighborhood, this 3bd/2ba home features 
beautiful gardens and expansive deck. Menlo 
Park Schools.  
 $1,550,000

SOLD

Mary Merkert
650.303.2221

mmerkert@apr.com

Joe Merkert
650.387.5464

jmerkert@apr.com

Palo Alto – Sixteen offers on this highly-
desirable Midtown property. Fabulous 
opportunity to renovate and/or expand on this 
large 8,000+ SF lot. Represented buyer. 
 $1,523,000

Lori Buecheler
650.543.1119

lbuecheler@apr.com

SOLD

Menlo Park – Turn-key 3bd/2ba home in the 
heart of University Park. Lovely knoll-top setting 
with picture windows offering wonderful tree-
top views. Represented buyer. 
 $ 1,350,000

Janise Taylor
650.302.2083
jtaylor@apr.com

SOLD
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Menlo Park – Outstanding opportunity to 
build your dream home. Move right into this 
remodeled 2BR/1BA with approved plans for 
new 3,500sf home on an expansive 10k+sf lot.  
 $1.195,000

Derk Brill
650.543.1117
dbrill@apr.com

Palo Alto – Charming 4bd, 2ba home on 
large lot in desirable Professorville. Close to 
Stanford University, Walter Hayes Elementary 
school, Rinconanda Park, Jr. Museum and zoo. 
 $1,295,000

Denise Simons
650.543.1104

dsimons@apr.com

Pacifica – Exceptional 4bd/3.5ba home in a 
peaceful neighborhood. Elegant features
paired with modern comforts. Short distance to 
beach and great commute location.  
 $1,225,000

Marybeth 
Dorst

650.245.8890
mdorst@apr.com

Palo Alto – Charming 2bd / 1ba cottage in 
Crescent Park, just blocks from downtown Palo 
Alto. Sold with multiple offers!  
 
 $1,195,000

Colleen 
Foraker

650.380.0085
cforaker@apr.com

Palo Alto – Charming 3 bd/2 ba Eichler. 1,396 
sf of living space on 6,014 sf lot. Remodeled 
kitchen, enclosed courtyard, and new backyard 
lawn. Represented Buyer.  
 $1,100,000

Anna Park
650.543.1080
apark@apr.com

Menlo Park – Outstanding opportunity for 
Menlo Park Charmer 3bd,3ba home. Storybook 
charm on quiet tree-lined Menlo Park street. 
Formal Living Room with fireplace, vaulted 
ceilings and hardwood floors.  $1,295,000

Alan Dunckel
650.543.1074

adunckel@apr.com

Menlo Park – Ranch-style 3bd/2ba with 
family room in Stanford Hills. Freshly painted, 
new carpets and new roof. Pool. Las Lomitas 
Schools.  
 $1,295,000

Mary Merkert
650.303.2221

mmerkert@apr.com

Joe Merkert
650.387.5464

jmerkert@apr.com

Menlo Park – Fabulous opportunity to build 
one or two houses on a very large 19,758+/-sf 
lot: 77.45’ wide x 255’deep, in award-winning 
Menlo Park School District.  
 $1,150,000

Monica 
Corman

650.543.1164
mcorman@apr.com
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Palo Alto – Short stroll to downtown Palo Alto 
shops and dining, this sophisticated condo 
features a 2bd/2ba floor plan with approx. 1,270 
sq. ft,  
 $998,000

John Forsyth 
James

650.218.4337
John.James@apr.com

Mountain View – Situated on a beautifully 
landscaped lot in Cuesta Park, this light filled 
charming  3bd/2 ba home has been graciously 
updated & well maintained.  
 $995,000

Shari Ornstein
650.543.1077

sornstein@apr.com

Palo Alto – 2bd, 2ba unit in downtown PA. 
Close to many amenities and conveniences. 
Spacious and bright master bedroom, living 
room and patio. This unit is perfect for indoor/
outdoor entertaining.  $899,000

John St. Clair 
& Lydia Kou
650.740.8363

lkou@apr.com

Mountain View – Delightful 3br/2ba Eichler 
with great indoor/outdoor feel. New paint, 
carpet, landscaping, and 7 skylights! Close to 
CalTrain, Google campus.  
 Call for Price

Lynne Mercer
650.906.0162

Lmercer@apr.com

Palo Alto – Charming 2 bedroom/1 bath 
cottage in the heart of College Terrace.  
Fireplace in Living Room. Walk to Stanford, 
schools and shopping.  
 $759,000

Karen McNay
650.543.1091
kmcnay@apr.com

Palo Alto – As seen on House Hunters. 
Beautiful 4bd/2ba Eichler. Chef’s kitchen. 
Sun-filled great room. Expansive windows. 
Private backyard. Mature trees & green house. 
Excellent PA schools.  $1,085,000

Ling Lau
650.543.1055

llau@apr.com

Mountain View – Charming home located 
on a beautiful 10,000 sq ft lot just a couple of 
blocks from all of the activity of Downtown 
Mountain View.  
 Call for Price

Nadr Essabhoy
650.543.1124

nessabhoy@apr.com

SOLD

Palo Alto – Wonderful updated townhouse 
style condo. Quiet downtown North location. 
3bd (includes loft bedroom/study), 2 ba, 2 
decks, 2 garage spaces.  
 Call for Price

Pam Page 
650.400.5061
ppage@apr.com

COMING SOON
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*No slogan needed

 650-400-1001

342 Hawthorne Avenue, Palo Alto 
Open Sunday

1000 Godetia Drive, Woodside 
SOLD - Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

68 Adam Way, Atherton
SOLD - Buyer Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

3610 Ramona Circle, Palo Alto 
  SOLD - Buyer & Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

630 Lincoln Avenue, Palo Alto
SOLD - Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open SundayPRIVATE OFFERINGS

Trophy Properties in... 
Old Palo Alto
Crescent Park
Lindenwood

342 Hawthorne Avenue, Palo Alto 
Open Sunday

470 Santa Rita Avenue, Palo Alto 
SOLD - Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

126 Lowell Avenue, Palo Alto   
SOLD - Seller Representation

DRE 01184883

Awarded the 
#1 Team in 

Keller Williams 
International for 

2011

Miles McCormick
N u m b e r  O n e  Te a m  o u t  o f  7 9 , 0 0 0  K e l l e r  Wi l l i a m s  a g e n t s

H o m e s O f T h e Pe n i n s u l a . c o m
A v e r a g i n g  1 0 , 0 0 0  V i s i t s  P e r  M o n t h

551 Hale Street, Palo Alto
SOLD - Seller Representation
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Coldwell Banker
Top 1% Internationally

Top 50 Nationally, Wall Street Journal, 2011

650 329 6645

tlemieux@cbnorcal.com

tomlemieux.com

DRE# 01066910

F O R  S A L E

P E N D I N G  S A L E

E X C L U S I V E  L I S T I N G

S O L D

196 Selby Lane, Atherton

1222 N. Lemon Avenue, Menlo Park

198 Heather Drive, Atherton

355 Woodside Road, Woodside

Impressive 5-bedroom, 4.5-bath Craftsman with 

glorious gardens, pool, and spa on a private cul-de-sac

Offered at 
$3,695,000

Custom classic Craftsman on a private lane,

5 bedrooms and 4.5 baths, pool, spa and sport court

Offered at 
$3,850,000

Desirable one-level Lindenwood home with lovely 

grounds, 3 bedrooms, 3 baths, and pool

Offered at 
$3,150,000

Charming Woodside home with gorgeous grounds,

pool, and vineyard

Price
upon request

C O M I N G  S O O N  –  M E N L O  P A R K C O M I N G  S O O N  –  AT H E R T O N

Spacious Lindenwood area home on 2 acres in Atherton
Call for details

4-bedroom, 4.5-bath home, highly rated Menlo Park schools
Call for details

4-bedroom, 3-bath home in Central Menlo Park
Call for details

Approximately 2.6 acres in Central Atherton,
prime building opportunity 

Call for details
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